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GOODYEAR DIVERSIFICATION AT WORK 


Magic Carpets For Everyone 


Vinyl records on the turntables. Vinv] Hooring un 
dertoot 


a rainbow of appe ling ce lors 
\ pertect combination to make home “out 


of this world” tor teenagers and thei parents | , 
1hOr tm 


CGoodveat Vinvl the world’s most caret ree flooring kil 
is notable for long lite and treedom trom main 
tenance proble ms. Goodvear creates both vinvl and 


rubber Hooring 


| looring is only one of countless uses for vinvl in 
l industry. Vinvl flooring is only one ot our 
u ms and Flooring Division's numerous products 
Phe Division is just one in Goodvear’s vast network 


of tacilities making and selling hundreds of different 
Wb a full range of sizes and type Ss produ ts around the world 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


AVIATION PRODUCTS 
INDUSTRIAL RUBBER GOODS 


AIRCRAFT ° CHEMICALS FILMS FLOORING ° 


FOAM PRODUCTS 


METAL PRODUCTS ° SHOE PRODUCTS ° 


TIRES 








BELL SYSTEM TEAMWORK !S A VITAL FACTOR 
IN EFFICIENT, ECONOMICAL TELEPHONE SERVICE 


Direct Distance Dialing is an example of the 


value of unified research, manufacture and operations 


j= are great advantages to the 
public and the nation in the way the 
Bell System is set up to provide tele 
phone service. It is a very simple 
form of organization, with four 


essential parts. 


Bell ‘Telephone Laboratories does 
the research 


The Western Electric Company 
is the Bell System unit which does 
manufacturing, handles supply, and 
installs central office equipment 


Twenty-one Bell Telephone oper- 
ating companies provide service 
within their respective territories. 


The American Telephone and 


Telegraph Company co-ordinates 
the whole enterprise and furnishes 
nationwide service over Long Dis- 


tance lines. 


Each is experienced and efficient 
in its own field. But the particular 
value of each is greatly extended be- 
cause all four parts are in one organ 
ization and work together as a team 


Direct Distance Dialing—one of 
the greatest advances in the speed 
and convenience of telephone serv 
ice—is an example of the value of 
this unified setup. 


\lready more than 8,000,000 tele 
phone customers in more than 700 
localities can dial direct to as many 
as 46,000,000 telephones throughout 
the country. Each month there are 


BELL TELEPHONE SYSTEM ( 








EXAMPLE OF TEAMWORK. At left is new fast-moving switch (actual size) used in Direct 


Distance Dialing. Many of them go into action automatically every time you dial. Enclosed 


in gas-filled glass tubes to assure perfect contacts. Made to last 40 years 


The result of 


Bell Telephone Laboratories and Western Electric working together to get the best and most 


economical design 


At right is remarkable new machine, designed by Western Electric 


which automatically assembles 360 switches an hour at a very small cost 


Millions of others can dial 


direct over shorter out-of-town dis 


mor;re 


tances. Calls as far as 3000 miles 


awav go through in seconds 


All of this didn’t just happen. It 
called for years of intensive planning, 
the invention of wholly new ma 
chines and equipment, and the de 
velopment of new operating and 


accounting techniques 


Research alone couldn't have done 
it. Neither manufacturing nor 
operations separately could have 


couldn't 
iltthough it takes 
and a lot of it for telephone 


improvement 


done it. And just money 
have done it 


monc\ 


Ihe simple truth is that it could 
never have been done so quickly and 
so economically without the unified 
sctup of the Bell System 


For many a vear it has given dy 


namic drive and direction to the 
business and provided the most and 
the best telephone service in the 


world. 





ANOTHER WAY RCA 
SERVES BUSINESS 
THROUGH 
ELECTRONICS 











RCA Electronics creates the ‘‘501"’ to streamline the paper work 


of business—it reads, writes, figures and remembers on tape 


Much of todays traffic jam in paper puters for military applications and It “remembers” millions of 


work is being eliminated by electronic combed its many laboratories for the wumbers, and svmbols that are res 


data processing. But to build a system latest electronic advances that could onto its magnetic tapes by such thin 


that would be practic al and economical help The result was the RCA “S01 is punch ecards and 


paper tapes 


1.) t} 


for even medium-sized organizations high-speed electronic data process v traction of a second, it can do tl 


was a job for electronic specialists svsternm—the most compact Herxible Tit ofl calculating sorting wd 


lo solve the problem RCA drew on economical ever built. It is i ploneer sys operations ind checks ¢ | 


a 
its broad experience m building com tem with all-transistor construction for Finally. it writes such things as bills 
business use ports, pavre Ils in plain I nglisl at 72 


(nM 


Phe “SOL” cuts out paper work botth characters per minute 





necks tor many government AVeTICTES his economical and pr itn il imnsweT 
and busine SSC'S trom st ck broker ive to an acute business problen is anotl 
firms to public utilities, banks, insurance wav RCA Electronics is helping t 


companies, and steel mills ify the growing complexity of busi 
| - = 


RADIO CORPORATION OF AMERICA 
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SIDE LINES 


When We Write You 


Surveys show that the “average” 
Forses reader owns ai $28,595 
house; owns 1,924 shares of stock 
has a portfolio valued at $64,911 
is a top-level business executive 
in the upper 5°, income bracket, 
with a net worth of some $121,067 

Interesting statistics. But to the 
Forses 9 Circulation 
finding this unaver- 


Department 


age average man is 
like trying to find 
the “Average-Amer- 
ican-Family” with 
1.6 cars and 2.8 chil- 
dren 

Mailbox Manhunt 
Actually, close to 
90°. of ForsBes’ read- 
ers subscribe through 
the mails That 
means that to main- 
300,000- 


plus circulation and 


tain oul 


to grow, letters ars 
mailed to prospec- 
tive subscriber lists 
throughout the year 
It also means exploring the po- 
tential of any available mailing list 
which contains the names of peo- 
ple who seem to fit into the pattern 
of our readership 

An average Forses’ mailing 
schedule on any given month will 
include from 20 to 30 different 
mailing lists. These lists will range 
from nuclear scientists to buyers 
of custom shirts; from buyers of 
executive books to credit card 
holders. 

Continuous mailings like these 
of course, entail the risk of dupli- 
cation. A man of stature in the 
business world is naturally a prime 
prospect for Forses Magazine. But 
he is also, no doubt, on a wide 
variety of mailing lists. Yet when 
mailing lists are rented from out- 
side sources, it would be physi- 
cally impossible to check these 
names against our own subscrip- 
tion list. Simultaneous duplica- 
tions we try to avoid by staggering 
mailing dates on outside lists, but 
it is impossible completely to avoid 
the possibility that an active 
Forses subscriber will receive a 
letter asking him to subscribe, o1 
the possibility that one person will 
receive more than one lette1 

Lists which we control here at 
Forses (former ForsBes customers) 
are always checked against ou 
active subscripticn list and great 


in 70 Fifth Ave New York 11 


Mevember 1 York and at additional mailing offices. Subscription $7.50 a year in U.S.A. Cc ht 1 


\ Opyrie 


care is taken to make sure our 
subscribers do not receive dupli- 
Forses Inc.'s 
other services But one thing is 


cate mailings on 


sure: the list of active Forses sub- 
scribers is never, under any cir- 
cumstances, given out fo promo- 
tion purposes 
It is possible that 
celve F romotion 
letter f ing you 
a study by oul 
own analysts on life 
stocks, 
growth stocks, mu 
tual | } ! the 
like Te introduce 


insural ‘ 


Forses to new read- 
ers, it has been he lp- 
ful to give them a 
reprint sample of the 
kind of facts, ideas 
and information they 

| n every 


the maka 


ne thing 
should know: it 

firm policy at Forses that our reg- 
ular subscribers receive any such 
information first Any premium 
offered to new subscribers as an 
inducement to subscribe has al- 
ways appeared in the magazine 
before it is offered to new readers 
We are sure many of our readers 
are already aware of this and pass 
the information along to a friend 
or business associate who they feel 
will be interested We are sure 
because ou! “over-the-transom 
subscriptions have been growing 
by leaps and bounds 

Fair is Fair. If you have ever re- 
ceived a Forses promotion lette 
you will find it is one magazine 
never sold at “bargain basement” 
prices New subscribers always 
Although it 
might be a simple matter to “buy” 


pay the regular rate 


circulation by offerir cut rate 
subscriptions, we don't think it 
right if our regular friends paid 
more than did new readers 

Although Forses is mailed to 
over 300,000 readers, we need only 
replac e a fraction of that total each 
year to maintain our circulation 
Yet even old subs« ribe may on 
occasion receive our circulation 
letters If so, we hope you will 
forgive us. We are just not able 
to check every name on the lists 
we use against our active sub- 
scription list 


postage paid at Post Volume 84 
No.9 





BOLD NEW LOOK 


BOLD YOUNG 
OIL COMPANY 


x 


oil company with growing .plans! 


3 08a -o-e 4 


MID-CONTINENT OIL COMPANY 


ERAT ok eae wm a PH Es A 


READERS SAY 


Point & Figure 


Sir: For nearly 20 years, all the arti- 
cles I have read about charts, usually by 
some economist, reminded me of my col- 
lege course in marriage relations—taught 
by a bachelor of fifty years standing 
That is, until I read John Schultz’ “Tech- 
nical Perspective” (Forses, Oct. 1). Thank 
you for a wonderful article and the first 
lucid explanation I have seen on point 
and figure charts 

E. G. ANDERSON 
Phoenix, Ariz 


Sir: I have just finished reading the 
article on point and figure charts. I had 
of course, heard of that particular chart- 
ing theory before, but I never became 
enthused. However, you have convinced 
me that the technique can be very useful 


O. GEWINNEE 


Webster Grove, Mo 


just this one article mors 
pays for the entire vear subscri 
price 
Dr. E.ton H. Rimin 
Beverly Mass 


more of Li thing 
help develop us amateurs into semi 
A. W. Sw 

Warwick, R. I 


most amusing Althougl | 
you are making fun of uneducated 
ulators who hoped to find a syster 
“beat the market I pect there 
be many reader take thi 
thing eriously Perhaps 
search 
seducing 


chanical 


South Las 


More Foam 


SIR We I 

about high-density polvyetl 

October 15 issu Hope F 

but were some FE surprise 

grined to note that Celanese 

mentioned a produce! Actua 
nate! 

were one of the first two ¢ 


major supplier of the 


to introduce it commercially 
brought our plant at Houston 


stream back in January 1957 


Vice 
Celanese Corporation 


New York, N.Y 


Forses’ list did not pr 
hensive—Ep 


Too Many Downs 


Sir: So Walter Hoadley of Arn 
Cork predicts the next recession 
in just about a vear (“Trends 
gents,” Forses, Oct. 15)! Whoa! I'v 
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caught my breath since the last one. Used 
to be we could count on a ten-year cycle 
between them. Now the up-times seem 
to be getting shorter and shorter. We 
had four years between the 1949-50 dip 
and the one that arrived in 1954-55. Then 
it was only two years until we were into 
the 1957-58 slough. Now Mr. Hoadley 
tells us we have less than two years of 
before another one. This roller 
coaster is getting too fast! But then 
maybe the rest of us can slow it down 
and prove the doomsaying 
wrong 


grace 


economists 
MICHAEL SHELDON 
New York, N. Y 


Polvethylene For Bread 


Sir: In the excellent analysis of Rayo- 
(“The Tortured Fiber of Rayonier, 
Forses, Oct. 1), you indicate that cello- 
phane has an important advantage over 
polyethylene because in bread wrapping 
machines polyethylene film “cannot be 
used.” May I point out that Crown Zel- 
lerbach has been successfully 


nier 


selling its 
Crownseal polyethylene bread wrap for 
year. All it 


adapter for conventional wrappers 


over a takes is a minor 
FRANK MEISSNER 
Industrial Economist 
Stanford Research Institute 
Menlo Park, Calif 


Big Ones Too 


Str: In your article on North American 
Aviation (“The Blow That Bounced,” 
Forses, Oct. 15) you refer to the com- 
virtually a 
company, specializing in 
P-5l 


was my 


pany as “once one-plane 
fighter aircraft 
World War II).” It 
that the B-25s 
the famed medium bombers of that war, 
North American, 


be discounted as 


Mustangs in 
understanding 
were also produced by 
and these could hardly 
not a large item of production 

Leonarp A. GOLDBERG 
Svlacauga Ala 


Forses stands by its 
jlad that 
nd re? 
arried General 


Ep 


virtually” but is 


Reader Goldberg stands by 
iembers—the B-25 


Doolittle 


the plane that 


Tokyo 


over 


Verger Shares 


SIR In a _ recent 


Mack 
Trucks, your columnist Marshall S. Fos 


mention of 


errors we feel should be 
third 


year amounted to 62c pet 


made some 


The earnings for the 


snar« 

In discussing the proposed merger of 
Mack Northeast Capital Corp it 
was stated that Northeast owned 20% of 
Mack shares 
29 The merger 
sbout 120,000 new 
cisable at 60. The 


’ 


with 


whereas they actually own 
calls for issuance of 
Mack warrants exer- 
500.000 
article are the authorized 


shares men 
ioned in the 
shares of serial preferred stock, par value 
$50 per share, of which about 242,000 will 
be issued with this merger 
C. G. Horreirer 
Vice President 
Mack Trucks, Inc 
Plainfield. N. J 
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Why Some People 
Almost Always Make Money 
in the Stock Market 


HY DO SOME “foolhardy” 
people make money in the 
stock market, while 
their 


hasic secret of 


some 


“lose shirts” 


others 
What is the 


preserving and multiplying 


vour family nest egg? 
After 35 


market 


years aS a stock 
write! 
er and advisor, G. M 


more 


investor, brok 
Loeb 
than 


most wee 


convinced evel 
the answel 
have mistake deas 


huancia 
According to Mi 
partner in the 
aye firm of E. F 


safety 


Loeb, a 
famed broker 
Hutton & Company 
it is actually safer to put a small por 
tion of your capital in a well choser 
stock 
than it is to put all of it 
blue -<« hip STOCK And he tells 
facts drawn fron 


successtul 


i 
speculative and keep the est 


of if dle 
in a 
based 


why, upon 


his wealth of experience 


just some of the startling 


This is 
unusual how-to 
BATTLE FOR 
SURVIVAL.” (126 


yiven in his 
invest book, “THE 
INVESTMENT 


ne) copies 


advice 


been sold!) 


have already 
And 
Diversification can lin 
The fact that a stock 


by investment-trusts is of 


here is some more 


alwavs a 


WW idely 


good reason for buving 
“Dollar averaging” may 
stances be throwing good 
el bad 

It s really more ac 
doubling 


aim at youl 


im at investing it for 
t 


What 


rules so 


makes Mi Lo 
impressive is thi 
theorist 


is ideas “or 


towel 
} 
one teachel 


practiced cold 





FREE—FOR LIMITED TIME ONLY 


preaches 
for, as Ne 
¢ says about his bool 
by a man who ha 
the market for vears 
s book he wy: 
e iInexpenenced 
tells What to Le 
irity Programs 
When 


Switching 


and 


Stocks 


Detect 


Selling 


TEN DAY FREE TRIAL OFFER 


no money sin 


por 0 a free-trial 
Loeb 


toyether 


Neill 


tpcreoh 


od —_eSs = aE a ee SS 
Mail For 10 Days’ Free Examination 

| Simon & Schuster, Publishers, Dept. 9411 

630 Fifth Avenue, New York 20, N. Y 
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vassooa 


PS manrineswnis 


this is todays Nortolk 


The first merger of two major, independently 
operated railroads in modern times is a reality. 
The historic merger of the Virginian Railway into 
the Norfolk and Western Railway has been 
approved by the Interstate Commerce Commission. 

The bigger, stronger and more efficient Norfolk 
and Western has two principal objectives. First, 
the railroad will provide faster and continuously 
improved service to industry and business along 
its lines and throughout the nation. Second, it 
will make available to industry a number of choice 
new plant sites. The territory of these sites will 
offer industry an abundance of power, 
ample industrial water, huge supplies of superior, 
all-purpose Bituminous coal, high quality limestone 
and a great variety of other raw materials; nearness 
to the big consuming markets of the Southeast, 
Middle West and North, and 


low-cost 


overseas markets 


through the modern ice-free Port of Norfolk on 
famed Hampton Roads, plus stable, home-rooted 
manpower, reasonable taxes and communities that 
are friendly to industry. With an enlarged and 
strengthened industrial development department, 
the railroad will go all out to attract new 
to the expanded territory of the six 
States it serves. 

The merger of the two makes the 
Norfolk and Western one of the financially st 
and efficiently operated trunk lines in the 
United States, with excellent connections to the 
four This strategically 
located rail system has 2,747 miles of road, 


—_ 
Norfolk 


ndustries 
progressive 
railroads 
rongest 
most 
points of the compass 


5.870 





NORFOLK 
AND 
VESTERN 


and Western... One the Go f 


miles of track... nearly a billion dollars in assets Statement by Stuart T. Saunders, N & W President: 
81,000 freight cars more freight cars per Che Interstate Commerce Commi ons 


mile of line than any other railroad in the United of the merger is a landmark decision which 
‘ - , w day in the progres ind cde velopment ot 
St: » ISO as Or ore ange > ) s new 

States 250 miles or more in length . . . the nation’: iitinicmaioie canal tis Riener cimenidaes tial Miesoineaiiadiad tie 
newest and most modern fleet of diesel locomotives It reflects a farsighted viewpoint on the part 


up-to-date signalling and communications Commission and a sympathetic interest in solving 

lon of the major problems which confront the ra 

systems . huge Tidewater terminals and many ‘ndustry today the elimination of duplicat 

other top-notch facilities. unneeded transportation facilities and service 

Norfolk ind Western express sincere ippre 

to those progressive industries and individual 

with extensive improvements will get underway as groups and other organizations whose whole! 

soon as possible. The Norfolk and Western looks endorsement helpes to make this Riteric mM 

: ; possible It S an invigorating challenge ind 

forward eagerly to taking full advantage of the a new era for the new system. The bigger, stronger 
| ities i > ms fears > and more efficient Norfolk and Western is on the go 

bright opportunities in the dynamic years ahead. i cclee ten Gee tiie in tee Gee 

determination and vigor to meet the challenge — to 

do the job.” 


and Wetter: Railway 


Physical consummation of the two railroads 
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The shape of flight 


The shapes of things that fly have always been 


determined by the materials they are made of 
Feathers form wings that are basically 
alike for all birds—and membrane forms an 
entirely different wing for insects. It takes 
thousands of years, but nature improves its 
materials and shapes, just as technology 
improves the materials and shapes of aircraft 
But here, the improvements in materials are so 
rapid that designs become obsolete almost as 
soon as they are functional 

Today, our aeronautical designers and missile 
experts work with types of materials that 
didn't exist just a few short years ago 
Steels are probably the most important examples 
United States Steel has just 
developed five new types of steel for the 
missile program. They are called ‘exotic’ 
steels because they have the almost unbelievable 
qualities necessary for unearthly flights. 

The shape and the success of our space birds 
depend on steel USS is a registered trademark 


ss) United States Steel 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES ¢ 


PERSPECTIVE FROM 


Returning from a trip abroad gives one an opportunity 
to view domestic events with somewhat a detached ail 
You feel as if you are on the outside looking in 

The current controversy over money rates is a case in 
point. Reviewing at one time all the statements made on 
the money question during the past few weeks affords the 
reader an unharried view of the situation which he would 
not get if he were exposed to a daily barrage of contra- 
dictory statements. On the one hand, the prophets of 
doom have been preaching early recession as a result of 
the increase in interest rates. More reasoned opinion, 
however, has taken the view that tightening up on money 
was a sensible and normal step in the Government's long 
battle to check inflation 

Concern over the effects of tight money upon the busi- 
ness boom is not confined to home shores. It was one of 
the most frequent subjects broached to me in conversations 
with European business leaders. They are concerned lest 
any slowdown in the American business revival place a 
dampener upon European entrepreneurs 

It wasn’t easy to answer the questions on tight money 
There 


There are too many 


that these thoughtful overseas businessmen raised 
is no simple right or wrong answe1 
maybes 
The aim of the Government in its recent moves has 
been to curb the inflation trend enough to ease the boom 
without stifling it. In the view 
of Treasury Secretary Ander- 
son, if the peaks and valleys 
of the business cycle could be 
evened out, the country could 
travel on a permanent high 
road of prosperity 
This certainly is an enviable 
goal and one which has been 
sought for many years with 
varying degrees of success. 
oe 


Secretary Robert Anderson now 


especially important 


because, if monetary 
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{BROAD 
restraints do not brake the boom gracefully, waiting 
in the wings is the spectre of Congress passing stand-by 
wage and price controls. These would look tempting to 
many if the current rash of strikes ended in another leg 
upward for the current “wage-push” inflationary spiral 

Another “cure” is offered by easy-money advocates who 
desire no reasonable credit restraints but believe that the 
secret of perpetuating the good business climate lies in 
the Federal Reserve System continually pumping more 
and more money into the economy. Thei solution’ 
would insure a boom for a while but most assuredly would 
be followed by a bust comparable to or possibly wors« 
than 1929. Among this group, Senator Paul Douglas 
realizes the hazards of this policy carried to its extreme 

To forestall these economic extremes, indications are 
that the Government will resort to monetary control to a 
greater extent than at any time since 


hower took office 


President Ejisen- 
The effectiveness of the tight-money 
program may be seen from that fact that money rates are 
the highest in years. Short-term bank loans cost 5°, but in 
reality the average business borrower must pay mors 
than 6’ Long-term commitments also require a 6 
charge. While monetary restraints appear to be working 
so far, great finesse is needed in money management lest 
the cure kill the patient 

For the next few months, the demand for money could 
be higher than usual. The 
year-end quarter is a tradi- 
tional period of heavy money 
requirements and these will 
be augmented this year by 
the desire to rebuild inven- 
tories once the steel workers 
are back on the job 

What are the chances of 
success for the current tight- 
I think they 


are better than even. The 


money policy? 


conditions are different to- Senator Paul Douglas 





day than in 1953 and 1957 when changes in monetary poli- 


cy failed to head off recession. There are two essential 


First, 


too late in those periods 


differences money curbs were criticized as being 


Today's monetary measures are 


being criticized for coming too early. Second, in 1953 and 


again in 1957 the economy already was beginning to 


founder to a noticeable extent; now no major decline 


is in evidence 


The still vibrant tone of the economy is just the reason 


for higher money rates. It is an example of the old law 


of supply and demand. Higher rates result from a great 


demand for funds and a shrinking supply. There has been 


a heavy demand for funds recent months by producers 


to build inventories, plants, roads, schools, houses and by 


consumers to buy. This money surge has cut down on 


loanable funds with the result that a higher premium is 


being placed on the available money supply 


In the twelve months ended in July, commercial banks 


increased their loans by $12 billion, providing part of 


funds by decreasing their stock of government se- 


banks are 


interest 


these 


curity holdings by $3 billion. As of now, these 


approaching a “loaned-up” position and highe 


rates won't help if they do not have the money to lend 


What seems necessary is 


indications are that this figure could drop to the 1.2 1 
level of last vea1 
building 


contributes 


‘ 1) 
? million 


While 


should be 


this decline is not critical, the 


sectol! watched for weakness, as it 


about 15 to Gross National Product 


Aside from the building industry, no single major grou; 


should be unduly hurt by current money measures. Most 


concerns are flush with cash and have ample 


amounts of depreciation funds to finance expansion. Most 


will go ahead with future plans regardless of the mons 
cost 

As it shapes up now, tight money will hurt 
outweighed by 


Thus in 


money will halt 


as of now, this number is fa) 


+1 ’ 


najority it will effect only moderately 


to the question ol whether tight 


boom, as of now, the answer is no. But the money 


bears watching, especially in coming months, as the f 


burst of post-steel-strike inventory rebuilding subsid 


and one assesses just how much of the business boo 


remains 


Some interesting statistics have been developed | 


Forses Investors Advisory Institute subsidiary. Thess 


cast considerable insight into the interrelationship be 


tween money rates and business activity. Specifically, the 


ability of commercial bar 


+ 





for the embattled Federal 
Reserve System, led by 
level-headed William McC 
Martin, to change its 
present policy and return 
to one of “active east 
through the several means 
at its disposal These in- 


clude buying Government 


aN 


securities, lowering reserve 


requirements and reducing 








i 


IAl BUSINESS BAROMETERS 


XT” Order ow 
Vv The 


to make 


resultant effect upor 


loans and ‘ 


| / ufacturers new orde 
ventories and shipmer 
accompanying cha 
shows how the anks 
Lending Ca 
total 


pacity Index 


(ratio ol deposits 
plus investments less loar 

this year compared 
iast) fell until Octobe 


1953, 








two months before a 





the rediscount rate + 
1953 1964 1688 


Just how — oppressive 


iui 
1956 


change was noted in the 








could tight money become 
I see no broad list of hardship cases developing. The key 
factor to continuation of the boom here on out is the 
amount of spending done by business for new plants and 
equipment. These expenditures are estimated at a season- 


ally adjusted rate of $35 billion in the fourth quarter of 


this year, about 9°. above levels last year. However, 


the bulk of 


internally 


these funds are expected to be generated 


(corporate retained earnings and dpreciation 


allowances), without recourse to the money m..Kket. De- 
preciation allowances now account for about $23 billion 
a year and the figure is growing 
The key group hurt by tight money could be the resi- 
August 


dential construction industry. Latest figures in 


show that the total number of new non-farm dwellings 


was 4°, above those of last year. For the first eight months 
of 1959, 
ahead of 1958 
above 1958 


to 1.4 million 


construction of such units was running 25 


Home purchase loans are up almost 50 


Housing starts for 1959 had been projected 


However. with tighter mortgage funds 


New Order Index. whic! 


shows the lationships between manufacturers new 


orders, rate of shipments and inventories 


The importance of lending capacity as a barometer was 


demonstrated even more clearly when business begat 


leveling off. The 
April 


which followed suit in 


banks’ Lending Capacity Index turned 
1955, well in advance of the New 


1956. The 


downward in 
Order Index, January 
recession. The 


1958, while 


same pattern became evident in the recent 
New Orde: 


an upturn in the 


Index bottomed out in February 
Lending Capacity Index occurred in 
September 1956 

What these 


In January 


two measures show today is quite signi! 


cant 1959, bank lending capacity reached a 
peak which was finally reflected in a drop in the Ne 


April 


the end of the steel strike, prospects of a further business 


Order Index in If these two indices rebound aft 


boom seem to be good. If they do not rebound, then ; 


well-sustained, but less vibrant business climate may 


be in the offing 
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Here’s how the Avis Corporate 
Travel Plan saves time and money 
for Combustion Engineering’ 


Combustion Engineering is one of the world’s largest 


manufacturers of steam-generating equipment .. . serv- 
ing customers from coast-to-coast and around the world! 
Travel is built into the business. 

Car rentals save time and add flexibility to business 
trips. And the Avis Corporate Travel Plan performs a 
new service for them. Says E. E. Keeler, of C E General 


HOW THE AVIS CORPORATE 
TRAVEL PLAN WORKS ~— Avis-Visa 
Travel Cards identify your men who 
travel. They insure executive car- 
rental service in 1300 Avis Offices at 
airports and travel terminals every- 
where —at substantial savings. 
Then, Avis’ electronic central bill- 
ing separates and identifies all 
charges, to match your accounting 
: system. Charges are itemized for the 
right paying offices in every case—on 
monthly invoices. Control is easy and 
accurate. Additional savings are fig- 
ured on total company volume. 
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Ad 


RENT-2-CAR 
ciTY 


In a typical month, men from different Combustion 
Engineering offices rent cars in many different 
parts of the country. The Avis Corporate Travel 
Plan helps reduce travel costs, saves time and money 
in the field, and cuts bookkeeping red tape! 


Ths A ? 


Sales: We're always looking for more economical ways 
to serve our customers. The Avis ( ‘orporate Travel Plan has 
made savings in three important areas for us. 1. It helps us 
reduce the cost of being on-the-spot 
needed. 2. Our men in the field save red tape and expense- 
accounting. 3. Our separate offices from coast-to-coast 
accurate control with real savings in paper work.” 


whenever and wherever 


keep 


GET ALL THE FACTS — FREE 


AVIS RENT-a-CAR SYSTEM (D« 
18 Irvington St., Boston 16, Mass 


Please send me complete informatior 
on the Avis Corporate Travel Pian. ? 
obligation 


NAME ____ 
COMPANY 
ADDRESS 


ZONE STATE 





Business end of the Titan—by Avco—The nose cone for the Air Force’s Titan—designed to 
withstand the scorching heat and incredible shock of atmospheric re-entry—is a product of Avco 
research. Now, with the successful flight of this ICBM, the Air Force has assigned two new and 


important projects to Avco: an advanced design nose cone for the Titan and the nose cone for the 
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third generation of intercontinental missiles—the mighty, solid-fueled Minuteman. 


Aveo 


AVCO MAKES THINGS BETTER FOR AMERICA / AVCO CORPORATION / 750 THIRD AVENUE, NEW YORK 17, 
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THE MAN WHO LOOKS BACK 


As its new boss takes over, R.J. Reynolds 
is already far out in front of competi- 
tors. His only problem: to keep it there. 


“NEVER LOOK BACK,” advises baseball's 
Satchel 


gaining on you.” 


may be 
who will 
be doing a lot of looking back from 
Bowman Gray, 52, new 
of R.J. Reynolds 
US. No. One 


Paige “Someone 


One man 


now on 1s 
chairman and boss 
Tobacco Co.,* the 
tobacconist 

Totem Topper. Until two years ago 
the year Gray moved up to president, 
else at Reynolds, 
was keeping eyes front, where Ameri- 


he, like everybody 


can Tobacco was holding forth as the 
But 
Reynolds was coming up fast, and in 
1958 took the lead. It had the 
eserves to do it the biggest selling 
brands in 


dustry 


cigarette industry's sales leade 
early 
each of the cigarette in- 
‘’s three most important fields 
with filters 
mentholated filters 


straights Camels, with 


Winstons 


Salems 


with 


Sales were the only thing Reynolds 
then needed to stand at the top of the 
tobacco industry’s totem pole. It al- 
eady had everything else: the largest 
net profits, and the fanciest return on 
net worth 

As Gray 
ecutive officer 
fortably out 


takes 
Reynolds is still com- 
front 
had 
(i.e., sales excluding excise taxes) it 
1959's first half . to $343.1 
million Up earnings 
15.8 


over as chief ex 
and its lead is 


widening. Up gone net sales 
some 13.4 
had gone 
to $42.6 million. Up too, in con- 

had gone its net profit 
to 12.4 12.1% last 


(Reynolds’ margin had already 


sequence 
from 
Veal 
the best in the business.) 

Most well 


had gone Reynolds’ share of the total 


beer 


important of all, up as 


cigarette market—the prime indicator 


lds Tobacco Co. Traded NYSE 
57',. Price range (1959 higt 
Dividend (1958) 
out: $2.20. Earnings per share 

t 743.3 " 


Total assets $ n 
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$1.85. Indi- 


maker's continued 
competitiveness The boost 
28.2 of the market to 29.8 


the only substantial year-to-year gait 


ot any cigarette 
trom 
was 
among the tobaccomen 

Target Practice 
already at the top of the heap, Gray's 
big problem is to keep it there. “Where 
“Why, 
vork a 


more 


Since Reynolds is 


can we go from here?” he asks 
have to 
and sel] 


I guess we'll 
little 
From 


vice 


just 
harde1 sore 
characteristic ad 

1930 


nothing but 


Gray, that’s 


Starting with Reynolds in 
} ] 
as a salesman, ne held 
sales posts until 1955, when he became 
executive vice president 
“Selli more” is just what 


Says 


ig some 


Revnolds is doing Gravy . ll 


three of our major brands are show 
ing good sales 


gains this vea The 
Camel 


and the 


} 


decline in sales has definitely, 


ended brand's coming bacl 


nicely 

Running as it is out front of the 
pack, Reynolds is naturally the prime 
target of competitors take 


pot shots at the titl 


ammunition 1s 


eage!l to 
Thei 


new brands So 


this yeat three mentholated 


new 


| 


brands have made their debut, all 


COST O 


No cigarette maker spends more 


on advertising than R. J Reynolds $16 


some $44 million last year Yet 
only American Tobacco makes its 
ad outlays work harder, as this 
chart shows. Thus each ad dollar 
expended last year supported 
$15.17 in sales for America, $14.56 
for Reynolds, as little as $9.66 tor 
Lorillard 
Even at that, American's thrifty 
ways are dubious savings. For 
while its shore of the cigarette 
market has steadily fallen, Rey 


nolds’ has risen 


Salem 
Duke 


market as 


at overtaking Reynolds 
In filters, Liggett & Myers 
is aimed at the 
Winston 
accounting for a tiny 1 of 
Brown & Williamson is 


pushing filters 


aimed 
new 
Same 
Reynolds (and its Cavalier 
sales) 
aggressively 
two new Life and 
Belair 


Am I 


vet It's too early 


Not 


worried? 


pact these new bran 


] 


oul salics 
More Ammunition 


Gray is not 


discounting 


course ne says we 


something ready 


have 
Why we had Salen or 


many months ol 


when the time seemed 


no time to test market 


ushed into distributio hoped 


vhat new ammur Revnold 


‘ on the shelf o outside! 


to know Trade nave 


imo! 


imed Reynold ha a new 
to b el rob 
talk to G 


eluctant to 


z 
































— 
Philip 
Morris 


Ld L____J 
Amer RJ 


Tebacce Reynolds 


4 
Liggett P. Lori 
& Myers lard 





REYNOLDS’ GRAY: 
he has a lead to keep 


spent 6.9°%, of net sales on advertising, 
while scrappy Lorillard 
estimated 10.3% 
back 

Diminishing Returns. Reynolds 
ready is the biggest cigarette adver- 
tiser. Its outlay last year: $44 million 
And Gray would be the last man to 
This 


year, Reynolds’ advertising budget is 


poured an 
of sales into its come- 
campaign 


al- 


doubt that it pays to advertise 


known to be up again. But beyond 
a certain point, the returns diminish 
the $12 
Reynolds advertising 


Net 
just 


million 
last 
sales 


$5 for 


Thus additional 


spent on 
barely paid its way 
$60 million, o1 
each additional dolla: 

Thus, To- 
bacco gets more mileage out of its ad 
15), it probably 
Reynolds to lay 
6.9° 
Unless, 


yeal 
rose only 
spent 
though only American 
dollars (see chart p 
pay 

more than 


would not out 
of 
of 
it were a question of promot- 
But 
tainly would not pay either to imitate 
the 
American displayed 
the 6.6 of 
spent on advertising supported more 


dollan American 


falling back in 


much its present 


sales on advertising 


course, 
ing a new brand it almost cer- 
rival 


Fo 


American 


kind of dubious economy 


last 


sales 


yeal 
while 
ad 


sales per spent 


has been steadily its 
of the 
has been gaining 
This Happy Breed 
Bowman 


share market while Reynolds 
As he 
bent on keeping 
We're far 


he 


takes over, 
Gray is 
> 

Reynolds gaining from 
But 


results 


satisfied down here, drawls 


we're mighty happy about 


this 


SO 
fai year.” 

So might well be 
73,000 stockholders. Their dividend 
has risen in each of the past six years 
And if Bowman Gray keeps his Camel 
Caravan at present 
pace, they can look forward to more 


too Reynolds’ 


accelerating its 
in 


years to come. 


16 
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THE MEDICINE MEN 


When a fuse blew in the 200- 

day DJI moving average re- 

cently, did it mean trouble 
——or just a blown fuse? 


WHEN Wall Street gets worried, it goes 


“technical.” Long-forgotten charts 
and statistical oscillators come out of 
hiding. Systems and seers are con- 
the tech- 


That's understandable 


sulted. For a brief moment 
nician is king 
his diagnostic 


specialty is comfort 


pills for which there is no demand 
when a bull market is providing its 
own brand of comfort 

Where Away? Last month, with the 
market Wall 
Street was gobbling the technicians 
comfort pills by the bottle. Where, 
everybody wanted know, is the 
this the 


beginning of the end of the bull mar- 


in moderate retreat 


to 


market going from here? Is 


ket, or just an end before a new be- 
ginning? 

With that ready market to cater to, 
technicians lost no time pulling out 
an old tool not much in evidence for a 
the 200-day moving aver- 
Fo. 
the first time since mid-summer 1957, 
they the DJIs had cracked 
through the 200-day moving average 


long time 
age of the Dow-Jones industrials 


noted, 


The dip lasted for only two days: then 
the DJIs broke up through again (see 
chart) But 
plenty of questions 


its penetration aised 
The main question was whether the 
breakthrough constituted a bear 
Or 
veniently 
the 


answel 


sig- 


nal was it what chartists con- 


And 


any 


call a “false” signal” 


trouble was, you could get 


you wanted depending on 
what oracle you consulted 

Plain & Simple. There is no my 
about then 
interpretatior 


tools 


ste ry 
moving iselves 
thei: 


are 


averages 
In 


tech- 


only about 


essence, they merely 
nicians use to iron out the sometimes 
rapid fluctuations in the daily market 
averages. They highlight the ba 
trend 
Their 
computing 
age, the 
DJIs oven 


ne rely 


construction tis 
the 200-day n 
daily closing pri 
the latest 200 
totaled 


the 
trading days 


are then divided by 
the ol 
this On 
that day's closing price 1s added on to 
the 200-day total 


mote day’s value 


number days included (200 in 


ase) eac h SUCCESSIV¢ aay 
while the most re- 
is knocked off 


the sum is again divided to get 


Then 
new 
value 

In the same way, 
ously keep 100-day 
21-hour 


technicians 
28-day. a1 


moving averages 


In a full-fledged bull 
daily averages run far 
200-day moving average. (In 
markets, they run far behind.) 
when the market’s bull advance slows 


market, 


ahead of the 


bea} 


the moving average continues to ris« 
on its momentum. Thus 
technicians the DJIs flash 
wheneve! they < 
the 200-day 


own 
argue, 

signal 
through 


danger 
down 
average 

Sour Notes. As a 
worked well 
There have been cases when ths 
line broker 
DJIs only to have the market 
highs. That 
1950 and 


theory. it has 


too in recent 


ing average was 
and move on to new 
instance 

1946 and 1957 


happened, the 


curred fo1 
But 
thing 


In 


in when the s: 


market did 
into a tailspin 

The difficult thing is to know whi 
Actually, the 
who follow moving averages most 


signal is which 
tentively don’t give too much weig! 
to Probably the 
comprehensive set of moving avera 
Wall Street 
Pont & Co 


length on 


such signals 
charts anywhere 
kept by Francis I. du 
talk at 


between 


on 
analysts can 
differences 
trations of the moving average, pens 


—- 


Question for Chartists 
TRUE OR FALSE? 


Did this penetration by 
the DJls of the 200-day 
moving average. 


signal a major change in 
the marke? as in 1946? 
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trations on a close, and penetrations 
by “significant” amounts. But they 
tend to regard such “signals” as 
warnings rather than predictions 

“The trouble with moving average 
signals,” du Pont’s analysts say, “is 
that by the time you have made up 
your mind whether or not a signal is 
valid, the bird has usually flown 
Some follow these charts 
blindly. Actually, they are only one 
tool among many.” 


people 


{IRLINES 


THE FAST DRAW 


Continental Air Lines’ Bob 
Six has an itchy trigger finger 
and a lot of ambition. But 
he’s squaring off against 
some rugged old gunhands. 


Con - 


President Robert 


As boss of Denver's smallish 
tinental Air 


F. Six feels it incumbent upon every- 


Lines, 
ne in his organization to promote 
to fill Continental's seats 
month Six 


passengers 
Last 
than his wife 
Merman—was doing his part 
Having “Six Guns a 
ist-draw club using Colt 


no less a pertorme! 
musicomedienne Ethel 
busily 
organized his 
45s and fir- 
Bob Six was challenging 
find 
Moaned a rival publicist 


blanks 
very otne team he could 
nthe West 
Six is just driving us nuts with that 


Wvatt Earp 
Gunsmoke 


sucn 


stuff.” 
Continental's own pub 
‘lations 


nen, who gleefully 


that Six can fan 


epol t 
thirty 


indredths of a second, usu 


off six shots ir 
point that he has beer 


f 


fast in equipping his 
showdown in jets. Cor 
onetime southwestert 
sot its chance in the big 
it 1955 when it won a 


oute Chicago and_ Los 
Angeles. Six followed this up 


Viscount Il 


Boeing 707 jets last June 


hetween 
troducing turboprops 18 
I! onths azo 

Thus far not all of the returns are 
n. So it is still hard to tell whether 
Six will hit his target, or simply create 
In 1959's first half, 
Continental hiked its revenues a smart 
But after 


off bigger expenses 


lot of gunsmoke 


3 to $17.5 million writ- 


ig (mostly for 
and 
Six wound up $169,000 
Only a 


gain on the 


maintenance, passenger service 
depreciation ) 
n the hole on his operations 
$1-million 
of piston planes enabled him to report 


a first-half 


capital sale 
profit 


‘Continental Atr 
Recent price: 8, 


Lines, Inc. Traded ASE 
Price range (1959) high 

»w, 7. Dividend (1958) None. Indi- 
ated 1959 payout None. Earnings per share 
1958) dlix Total assets $54.6 million 
Ticker symbol: CAI 


10's 
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CONTINENTAL'S SIX: 


bull’s-eye or ust gunsmoke? 


The big danger in all this 
that Continental may begir 


some of its hard-won passeng« 


the jet fle« ts of its bigger competito 
American, United and TWA 
tinue to bui Declare Six 


have to ow to survive 


ld up 
Some industry 
that this 


expen \ lé the 


dustry 


openiy saving 


Wor 


be 


but we have then 
How Many Hits? The: 
with 


Bob 


IBWS WATSON: 


his is a pampe ed bunch 


OFFICE EQUIPMENT 


HOW NOW. 
CASSANDRA? 


ifter nine months of warn- 
ing stockholders of 
earnings ahead, Tom Weat- 
turned in the second 
best quarter in IBM's history. 





lower 


son 


STOCKHOLDERS of computer-making 


Machines 


Corp.” are a pampered bunch 


International Business 
Time 
out of mind, they have re 
IBM's handsome, silve aired Presi 
Thomas J. Watsor t 


but reports ot ever- 


eived trom 


dent otning 

ever-tatter earnings 

stock dividends 
How's That? yeal 


Watsor 


1 nus 


that 1959's 
would ne 
Watson hi 


} 
wol 


rt . 
opposed 


W 


avil n US 
Not Bad 


rhe 


mars 
mo = : 

All in all t 
left Tom Watson w 
the world a fellow 
prediction to keep th 
stock from going into 


413 upt 


year ago 


recent price 


290 a 


‘Inte tiona B , 
Traded NYSE. Recent pr 
1959 high. 488 w. 32% 


te ah 





FARM EQUIPMENT 





DOES HISTORY 
REPEAT? 


About those tides in J.1. Case 

common: President Rojtman 

has his own not-unconnected 
timetable. 


There is a tide in the affairs of men 
taken at the flood, leads on to 
Jutius Caesar, Act III, Se. 2 


wh ich 
jortune 


For the past five years, a tide has been 
running in the movement of J.I. Case* 
common stock. Every October since 
1954, the fast-growing farm and in- 
dustrial equipment maker's stock has 
traded at or near its low for the year 
on the New York Stock Exchange. 
Then, each year, it has run up 30° or 
more by January (see chart) 

Repeat Performance? Wall Street 
would love to be this winter 
spurt in J.I. Case will happen again 
this year. And not a few Canyon 
analysts have recently been taking a 
hard look at the 
assay the 


sure 


farm equipper to 
chances. 

What they saw was what could only 
be expected from President Mare B 
Rojtman (pronounced “Royt-man”) 
an energetic furor that 
but cyclical 

Last month Rojtman closed the 
books on 1959 vear Wall 
Street had not yet had a peek at the 
results. But they were easily guessed 
as sure to be still another chapter in 
one of the 


is anything 


Case's 


“comeback” 
years. In 1956, the 
year before Rojtman took ove) 
had lost $1 
This 
to earn a solid $6.5 million on sales 
approaching $200 million 

Who's Elsa Maxwell? 
the comeback 


impressive 
stories of recent 
Case 
sales of $87 


Case is expected 


million on 


nillion yea 


Impressive as 
itself are the 
Rojtman used to bring it about 


means 
He is 
as research-minded as anyone in his 
industry. Although it hasn't paid a 
common dividend in five years, Case 
is currently 
about 


spending $12 million, o1 
half its 
new product engineering and tooling 
The result is a 
new, boldly conceived 
Among them: a 
torque 


one pre-tax net, on 


steady stream of 
products 
wheel tractor with 
crawler tracto1 
with an automatic transmission 

To show them off, Rojtman has be- 
come one of the world’s great party 
givers, throwing lavish “world 


converters, a 


pre- 


° Case Co. Traded NYSE Recent 
1914. Price range (1959): high, 265,; 
Dividend (1958) none. Indicated 
payout none Earnings per share 
$1.12. Total assets 222.1 million 
symbol: JI 


J 
price 
low, 18 


1959 
(1958) 
Ticker 


18 


WILL HISTORY REPEAT ITSELF? 


For five years running, os this schemotic drawing shows, it has paid to buy 
J. 1. Case common in October, sell in December or January. Minimum goin 
from October low to winter high: 30%. 
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mieres” to introduce new lines. Last 
winter Host Rojtman flew some 6,000 
Case distributors, all expenses paid, to 
1959 line 
$1.3 million. Rojtman’s 
than he 
fill in the next 12 months 
Staring at the 
movement ol 
hand, and the 


the Bahamas to see his 
Rojtrnan’s tab 
reward could 


more orders 


intriguing cyclical 
Case stock on the one 
straight-line progress 
of the company itself on the othe: 
one Wall Street researcher has sug- 
gested a possible connection between 
the two. Says Harris, Upham’s Ralph 
Rotnem: “Case’s annual price move- 
ment and Rojtman’s annual sales party 
take place at the same time of yea 
In recent years, the orders booked at 
the party added up to more than Case 
could produce. Naturally, it helped 
the market.” 

Come One, Come All. Case claims 
to be sure, that the cyclical tides of 
Wall Street were strictly a sideshow, 
quite beside the point of Rojtman’s 


“The 


pays tol 


circus-style sales meeting world 
quickly itself,” 
Lillian Rojtmar Marc 
Rojtman’s handsome wife, and Case's 
public relations director to boot. “On 
the orders written on the spot, we 


premiere 


proclaims 


can 
set up production schedules for the 
entire That's money 
And if we didn't 
do it this way, we'd have to spend 


year ahead 


saved right there 


money on regional shows anyway.” 

Sideshow or not, however, Rojtman 
is not neglecting to sell Wall Street 
as well usual, a select 


group of financial writers and security 


This year as 


analysts is scheduled to join some 


7,000 Case dealers from as far away 
as Australia in a 
Miami Beach. There they will view 
the new line, be wined and 
dined at the plush Americana Hotel, 
all expenses paid 


winter junket to 
tractor 


If past performance 
is any clue, a sharp increase in the 
number of house letters 
discussing Case will follow. That will 
be in December and January—when 
past form says Case common should 
make a high. 


brokerage 








COMMUNICATIONS 


BUSY SIGNAL 


It takes more than a $50 

million long-lines rate slash 

to slow up AT&T's growth 
march. 





Last July, the lordly Federal Com- 
munications Commission ordered 
American Telephone & Telegraph t 
reduce its rates on long-lines phone 
calls (e.g., those over 300 miles) by a 
whacking $50 million a yea 

AT&T’s President Frederick Kappel! 
with predictable 
Earnings on our long-lines business 
he protested, 


reacted dismay 


thei 
present modest level because of tech- 


“have reached 


nological advances . efficient man- 
long-distance 
calling by the public It is wrong 
to penalize a business for good re- 


agement, and more 


search and good management.’ 

Since the rate did not change until 
September 9, the effects are not yet 
Last month, Fred Kappel re- 
leased third-quarte: 
and_ they 
reading. For the quarter, earnings 
to $1.30 a share. And 
months during 
almost all of which the 
in effect, earnings 
12°., from 
share. For the first Mothe: 
Bell's history, full year earnings 
topped the $1l-billion mark. As Fred 
Kappel summed it up, “earnings of the 
Bell System [have] continued a strong 
growth trend.” 


visible 
results to stock- 
holders made first-class 
were up 9.2 


in the twelve past, 
old rates were 

were up 
$4.51 to 


time in 


even 


more $5.05 a 


In the past ten years, earnings on 
Mother Bell's 
risen from 4.8‘ 


invested have 
to 6.6% 
years, income per telephone in service 
has shot up from $6.98 to $17.41. Fred 
Kappel clearly expects both trends t 
continue. “So far this year,” he re- 
ported, “we have added about as many 
new telephone customers as in all of 
1958.” 


capital 
In the same 
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CEMENT 


LONE STAR’S HEMISPHERIC HOPES 


In an industry on the move, internationally 
operating Lone Star Cement faces some special 


problems. Boss “Tom” 


Sawyer is counting on 


sharp growth. But will growth alone be enough? 


One pay last month on Manhattan’s 
East Side, New Yorkers got their first 
look inside what is probably the na- 
tion’s most controversial new build- 
ing—the Solomon R. Guggenheim 
Museum, designed by the late Frank 
Lloyd Wright. The building, capped 
with a dome the shape of a child’s 
top, was conceived and fashioned in 
concrete. The company which sup- 
plied the portland cement for the 
project: Lone Star Cement Corp.,* 
the U.S.’ largest cement producer. 
For Lone Star's affable boss, Chair- 
man and President Horace A. (““Tom”) 
Sawyer, the museum has a certain 
symbolic meaning. Just beyond Saw- 
yer’s 15th floor office window on Park 
Avenue can be towering 
structures in glass, aluminum and 
steel. Yet the existence of 
Wright’s museum a few dozen blocks 
away is, for Sawyer, proof enough 
that will have a major 
in the architecture of the future. 
Says Sawyer: “For the first time in 
this designer has really 
taken full advantage of the potentiali- 
ties of this material 
thing you can mold 
you can get 
you want.” 
Quarrying for Profit. If cement’s true 
future in the economy has _ been 
underrated, it is at least partially be- 
cause the industry 


seen new 


stainless 


cement role 


country, a 


Cement is some- 
With 


much 


concrete 


pretty whatever 


is a collection of 


*Lone Star Cement Corp. Traded NYSE 
Recent price: 31',. Price range (1959): high 
37'4: low, 28',. Dividend (1958): $1.20. Indi- 
cated 1959 payout: $1.30. Earnings per share 
(1958) $2.06. Total assets: $171.6 million 
Ticker symbol: LCE 


LONE STAR’S SAWYER: 
his profits run high 
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Cement 
is a basic 
But it is also 
a high-weight, low-cost product. For 
this reason, some 52 cement 


relative lightweights 
with steel and lumber, 
struction commodity 


along 


con- 


compa- 
nies operate 171 plants across the U.S., 
yet turn in combined 
under $1 billion a yea 

Dollar sales figures alone are a poo 
gauge of the fiscal foundation under- 
girding the industry 
other industrial 
companies’ raw material 
small Basically, 
making is a simple business 


sales of just 


Compared with 
firms, the cement 
costs are 
relatively cement 
quarry- 
ing limestone and similar natural ma- 
terials, them, burning a 


closely controlled group of ingredients 


crushing 


at high temperatures and powdering 
the resulting “clinker” for storage and 
shipment. This has 
the nation’s 
industrial 
ducers 


become one of 


most highly automated 
Cement 
$42,000 in 


employee, 


processes pro- 


own about gross 


property pe! compared 
with $20,500 per employee in steel 

follow 
the industry has 
where it 


that 
point 


It does not however, 
reached the 
can transmit common geo- 
logic formations into pure gold coin 
The used to fire 


item in costs 


kilns is a big 
What is more, cement's 


fuel 


high weight and low price make ship- 
ping it beyond limited distances un- 
This limit tends to confine 
a plant's operating 


economi« 
radius to about 
200 miles, gives the cement business 

Thus such big 
Star are 


smaller 


its regional characte 


companies as Lone really 


combines of much regional 


enterprises 


od 


Nevertheless, what the cost picture 
shows on balance is that the cement 
makers are able to carry an astonish- 
ing proportion of their low sales vol- 
ume Last US 
manufacturing corporations averaged 
about 4c net profit on the sales dolla 
Meanwhile, the 
panies 


down to net veal 


cement 
than lt 
That 


comparable in- 


major com- 


cleared more trom 


every dollar of sales is a margin 
no other reasonably 
dustry can match 
The Ghost Walks. Cement making 
is intrinsically a solid and a profitable 
business, but in one significant re- 
spect it remains a gambler’s game as 
well. Building a new and highly auto- 
mated cement plant requires a heavy 
investment. A few ago, the 
industry could install one new barrel 
of capacity for $3 
out $10 on 
barrel. The big risk aris« 
fact that it takes about 
bring a new plant into use. The 
pany 
ture 


dex ades 


Today it must lay 


more for every additional 
from the 
two years to 
com 
that misses its guess about fu- 
markets 
penalty. Says 


“You just don’t turn 


can pay a torturous 


Lone Star's Sawye 
cement produc- 
tion off and on the way you do water.’ 
For about 30 years, the ghost of the 
bad guess has 
cement makers 


Back in the 


were as bullish as anyone 


industry's last been 
stalking the 


tive 


execu 
offices 1920s they 
undertook 
a tremendous program to boost capac 
ity. The depression brought a shatter 
ing setback Having turned out a 
record 176 million barrels in 1928, the 
cement makers watched their output 
plummet to just 63 million barrels by 
1933, the lowest production level since 
1908 
Vainly 


costs by 


hold 
operations, the 


attempting to down 
maintaining 
cement companies virtually gave thei 
Yet to protect what in 


acceptance remained 


produc t away 


vestolr some 


firms continued paying dividends 


while entering big blobs of red ink 


in their ledgers. It was a colossal 


a 
AERIAL VIEW OF ROANOKE (¥V A.) CEMENT PLANT: 


but 


so does the level of investment 


19 





cement executives, a 
breed, have for- 
“We were severely criti- 
cized,” recalls Sawyer. “I guess the 
whole thing had a certain traumatic 
effect on us.” 

Hesitation Waltz. Since World War 
II, Lone Star and its compeers have 
enjoyed a market. In only 
two years (1945 and 1946) has the in- 
dustry operated at less than 76 of 
capacity. From 1953 through 1956, de- 
that 
above 90°,, 

Such high 
ratios are not necessarily good either 
from the standpoint of efficiency o1 
earnings. Says Lone Star's Sawye1 
‘I'm perfectly operate at 
80°, or 85°) of That gives 
you time to keep your plants in shape 
and 


and 
conservative 


debacle. 
never 
gotten it 


seller's 


mand for 
production soared well 
in booming 1955 hit 94.3°, 


cement was so strong 


willing to 
capacity 


improve the 
product.” 
What 


was that the 


quality of your 


tight revealed 


who 


these ratios 
run the na- 
had 
somewhat tardy in providing the new 
production facilities they needed. Still 
haunted by 
depression, 


men 


tion’s cement companies been 


their 
they 
capacity by an 


experiences of the 


had boosted their 


average of just 6.2 
million tons a year in the nine years 
ending in 1954 

But during 1954 and 1955, when the 
industry finally decided to put through 
sizable pulled out all 
capacity came 
1956 and 1957, when 
34 million and 31 million barrels were 


expansion, it 
This 


use mostly in 


stops new into 


added 
1958, 
million barrels annually 

Have the 
guilty of their expansion 
again? A couple of years ago 
some Wall Street skeptics bluntly said 
so. Warrant for this gloomy view was 


In the four years ended in 


average additions came to 25 


cement makers been 
overdoing 


once 


AILNS IN OPERATION 


the big dip the construction business 
took in late 1957 and early 1958, about 
the time that 
ready to roll 


the new was 


This 


ever, was only temporary, and those 


capacity 
slowdown, how- 
still among the fou 
most profitable years for cement mak- 
ers on What's more, in 1958, 
dived to 


two years were 


record 
when their 
78.1%, the 
combined 


operating ratio 


lowest level in 11 years, 


pretax earnings of nine 
leading cement companies topped $136 
million, a mark second only to the 
alltime peak of $152 million logged in 
1956 

Bidders for a Market. Although Tom 
Sawyer’s Manhattan-based 


the biggest 


outht Is 
single factor in the in- 
dustry, it does not dominate its field 
in the manner of a General Motors 
General Electric or U.S. Steel. Ac- 
tually, Lone Star Cement's 1958 sales 
of $99.8 million were not far 
the $91.5 million posted by 
aggressive Ideal Cement Co 

Nor lead 
nounced in terms of capacity 
U.S., the 
barrels annual capacity 


above 
Denver's 
is Lone Star’s very pro- 
In the 
company has 37.1 million 
Ideal Is close 
behind with 35 million barrels. Othe: 
big volume operators are Universal 
Atlas, a subsidiary of U.S. Steel (32.7 
million oldline, ultra-con- 
servative Lehigh Portland Cement 
(30.9 million barrels); highly profita- 
Portland Cement, a 
southern operator (26 bar- 
rels), and American Cement, an am- 
bitious California and 
midwestern units formed in 1957 (20.5 
million barrels) 


barrels) 


ble General 


million 


combine of 


Despite the company’s narrow lead 
and the strength of its competitors, 
Lone Sta 
unique organization 


Cement, nevertheless, is a 
One of the few 
cement which 


companies can boast 


national rather than regional market- 


1T PENNSYLVANIA PLANT: 


a national business, a local enterprise 








MORE WITH LESS 


Investment in newer, more efficient 
plants has brought solid rewards to 
the cement industry. Not the least of 
them: the ability to make more money 
than before even at lower operating 
ratios. 


A 
| Operating Ratio | 


Industry | 





1956 


Atlas. Lehigh 
owns an 


ing (others: Universal 
Portland Cement), it 
additional 12 million barrels of capac- 
Brazil, Cuba 


it is the only in- 


also 


Argentina, and 


As such 


ternational operator among the 


ity in 
Uruguay 
inde- 
pendent cement makers 
These American 
Lone Star a high 
“Economic conditions.’ ex- 


Latin interests 


give degree of 
stability 
plains Sawyer, “just aren't going to 
be the same in every part of the coun- 
try at the same and that 
well. In South 


the seasons are the 


time goes 


for foreign 
America 


areas as 
reverse 
of ours. Geographical dispersion has 
been a tremendous factor in the de- 
velopment of Lone Star.” 

The Texans. The biggest single 
in Lone Star’s development came in 
1919, when the management of Dallas’ 
Texas Portland Cement 
approached by representatives of the 
New York banking house of Hayden 
Stone & Co., which controlled cement 
plants in South America and Cuba 
Out of these talks came a merger and 
the creation of International Cement 
Corp. In 1936 the corporate title 
changed to Lone Star 


ste p 


Corp. was 


was 
Cement Corp 
to conform with the company's major 
brand name 

It was 
firm 


during the 1920s that the 


began to go national. Fanning 


home base in Texas, it 
built or acquired new cement 
New York State Kansas 
Virginia, Indiana, Alabama and Lou- 


islana 


out from its 
eithe: 
plants in 


When the depression knocked 
U.S 
still 


trom 


a big crack in the cement busi- 


ness, the company had strong 


profits coming in Argentina 
Cuba and Uruguay. As a 


firm reported just two 


result, the 
annual deficits 
1959 
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HIGHWAY PATTERNS: 
paths to prosperity 


only one of them Yet 
the setback enough to 
turn expansion moves to South Amer- 
ica. In 1933 the company entered 
Brazil, built a plant at Rio de Janeiro 
In 1938 it constructed a 
in Argentina 


very 


severe 


serious 
was 


second unit 
A. Sawyer, 
came into the 
picture at the time the firm was push- 
ing its way toward 


Beyond Texas. Horace 
himself Texas-born, 


national stature 
A Texas A&M engineering graduate, 
Sawyer worked on highway develop- 
ment in Texas and Illinois, did a hitch 
with the Army Engineers during 
World War I and served for two years 
as Commissioner General of Liberia 
Finally, after a period of service with 
the Portland Cement 
joined 


Association, he 
Cement in 1925 
Texas. By 
had risen through sales 
divisional management 

Last January 


International 


as a service engineer in 
1952 Sawyer 
and posts to 

he be- 
the board as well, 
the first chief executive of Lone Sta: 
to hold both offices 


In recent 


the presidency 


came chairman of 


years, it has been Lone 


Star's policy to concentrate its pro- 
duction and sales efforts in established 
Saw yet Ss predecesso! Ragna) 
A. Hummel, constructed two big new 
plants in 1951, a 

unit at Roanoke, Va 


barrel 


areas 
3.4-million barrel 
and a 2.9-million 
Maryneal, Texas 


Sawyer followed this up by purchas- 


facility at 


ng a minority interest in a small 
plant in Brazil, building a 2-million 
barrel plant at Lake Charles, La. His 
one break with the stated policy came 
in 1957 invaded the Pacific 
northwest area 

Portland Cement, 


million barrels of capacity 


when he 
acquired Superio1 
owner of some 3 
at two lo- 
1959 
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cations in the state of Washington 
Today Lone Star's plants are in a 
position to sell to just about any part 
of the U.S. except California and the 
Rocky Mountain states. “The 
we're not in those explains 
Sawyer, “is not that we aren't inter- 
ested. We just haven't found the kind 
of deal that we want.” 
Question Marks. At the 
Lone Star's U.S. markets are not ex- 
ceptionally strong. Nearly 44° of the 
company’s capacity is in 
Texas and Louisiana, about 18° in 
Pennsylvania and New York. New 
facilities recently brought into pro- 
duction, plus the slowdown in such 
key industries as oil and steel, have 
made stiff in 
gions. Meanwhile, Lone Star’s north- 
fully 
they lost 
during 1957's six-month strike 
Another: 


America. In 


reason 


areas,” 


moment, 


domestic 


competition these re- 


western plants have neve 


recovered the customers 
Latin 
such 


question mark is in 
several countries 


as Argentina, new governments are 
effort to pro- 
mote national growth and lick infla- 
tion 


of vital concern to 


making a determined 
Whether they succeed or fail is 
Lone Star. Ove 
the past decade, Lone Star's consoli- 
dated sales and earnings have grown 
than those of 


somewhat more slowly 


the purely domestic 
What 


the continual 


cement compa- 


nies made the difference was 


devaluation of foreign 
currencies and the downward adjust- 
ment of exchange rates 

Yet Lone Star seems to have estab- 
lished strategic beachheads on most 
of the Western Hemisphere's greatest 
What's more, Sawye! 


optimistic 


growth markets 
long-term 
Ob- 


countries 


is frankly over 
opportunities in South America 
serves he: “I travel those 
quite a lot, and they look awfully good 


to me. You'd think that Brazil, for 


POURING CEMENT FOR 


on what's 


coming 


example 
to the 
highway 


What we 


we are 


had jumped from the 
The 


building is 


oxcart 
airplane potential for 
tremendous 
and what 


should be do ne 


doing, is preparing for the 
future.” 
Although Lone 


than 


Crosscurrents Star's 
nterests 


of its 


those 
stake 


where 


range far widet 


competitors, tts primary 


markets 
more than three quarte: 


is still in domestic 
s ot its over- 
And the matte: 


of determining just where the domestic 


all capacity is located 


cement industry is headed 
that even the 
“The big trouble 


cement 


right now 


is something confuses 
experts com 
that 


with one 


analyst is 
faced 
hell of a lot of crosscurrents 
On the dark 


stronger currents are 


plains one 
these companies are 
some of the 


this 


side, 
running 
way 

e Whether 


not, there is certainly an 


overcapacity exists o1 
abundance 
of capacity to fill present cement needs 
in most parts of the country 

© For 


the industry 


the first time in two decades 
this year declared a firm 
price for the full year, promised not 
to make quarterly regional price hikes 
as in the past 

© Costs have been 
for fuels but 
Last 
inked 


unions calling for a 10c pe: 


rising, not only 


more important for 


wages summer cement com 


with the 


hour in 


panies new contracts 
crease In wages and Varying boosts in 
fringe benefits 
e The 


deferred or 


prolonged steel strike has 


eliminated many major 


building projects which called fo 
large deliveries of cement 

e Whether or not the cement com 
will be able to 


panies retain the tax 


advantages they were granted through 
a 1957 Supreme Court 


still 


iling on de 


pletior is uncertain Thi aC 


g 


{PARTMENT PROJECT: 


even the expert 





counting change, which serves to de- 
crease tax charges and increase net 
income, is being bitterly contested by 
the Internal Revenue Service. 

But there trends 
bode well for industry profits 

e Financing of the federal highway 
program, after long delays, now ap- 


are also which 


pears assured. Passage of a lc 


gallon hike in gasoline taxes will per- 


per 


mit government outlays of $1.8 bil- 
lion during the 
The probability is that this spending 
will be increased year by year 


current fiscal year. 


@ Projections by economists indicate 
that expenditures by 
both and will 
increase during the next decade. The 
reason for this is that population in- 


construction 


government industry 


creases and the upgraded standard of 
living and 
sophisticated services necessary both 
on public and private levels 

e The industry itself has lowered 
its break-even point. New and more 
efficient facilities allow bigger profits 
at reduced operating ratios and a bet- 
ter in- 
creases from other quarters. 

On the Road. It may very well be, 
in fact, that industry pessimists have 


has made greate1 more 


opportunity to absorb cost 


been unable to see the quarry for the 
rocks. Most of the industry’s current 
troubles apparently transitory. 
Steel production will return to nor- 
mal. Growing demand 
will absorb excess capacity and per- 
further price 
needed. A reversal of the depletion 
1uling, which now would require new 
legislation, means simply a return to 


are 


for cement 


mit increases where 


the former reporting basis 


Investors have missed their guess 


on cement before. Several years ago, 


when plans for the federal highway 
program were first announced, invest- 
ment interest in the cements picked 
up sharply. The reasoning ran thus 
more than one quarter of cement sales 
comes from highway construction, and 
about three quarters of all highways 
the 


sudden 


materialize in form of concrete 


What the 


ment equities 


discoverers of ce- 
did 


was that it 


not realize, of 
takes time to 


right-of- 


course, ar- 
financing, purchase 
take bids, and let 


highways 


range 
way, contracts fo1 
Yesterday's enthusiasts would prob- 
small 
a role the highway program actually 
the 
Lone Star’s Sawyer, 


ably be shocked to learn how 


played in industry's expansion 


plans whose op- 
erations are so broadly dispersed that 
they are sure to benefit handsomely 
from a national highway building plan, 

plants 
1956-57, 


about as much as the company’s total 


poured $86 million into new 


and modernization during 


capital expenditures over the previous 


eight years. Yet this is Sawyer’s sur- 


ALN 


MODER® HOUSING IN RIO: 
far afield, strategic beachheads 


“Our 
was conceived without any thought of 
What is 


portant to us is what develops later 


prising comment expansion 


the highway program im- 
along those highways.” 

Perhaps this is really the key to 
the cement makers’ future. The high- 
way program, while likely ‘o be a 
strong contributor to industry profits, 
may be of greater importance as an 
indicator of the 
needs of a fast-rising population 
will 


construction 
This, 


homes, 


new 


of course, mean new 


factories, schools, hospitals, powe1 


projects, developments of every kind 
Much has been made of the expected 





LIQUID CEMENT 


The best mortar a management 
can have with which to ceme.it its 
company’s fortunes is a generous 
cash flow (net + depreciation). 
Thanks to its improvement pro- 
gram, both have been building up 


impressively for Lone Stor Cement. 


NET 


PROFIT 


T 





1958 1959 (est) 








construction boom of the 1960s, but, 
as one analyst quips: “Just because 
everybody says this is coming doesn’t 
necessarily mean that it won't.” 

Will the industry seize its oppor- 
tunities or simply ride along with the 
tide? Cement makers after all, 
a conservative lot, and since the 1930s 
they have been living in a haunted 
house. “Experience,” advises one ce- 
ment executive, “is a wonderful thing 
But you have to make damn sure that 
the experiences of the past don't set 
up roadblocks to the future.” 


are, 


WALL STREET 


MARGIN FOR 
ERROR 


One year ago the Federal Re- 

serve raised margins to check 

speculation. How well has it 
succeeded? 





On Wall Street, the middle of 
month marked an anniversary no 
broker, analyst or customer’s man had 
any Exactly one 
year before, Federal Reserve 
Board had margin require- 
ments from 70% of the purchase price 
of a common stock to 90°. The new 
put the margin 
its highest level since 1947 

Explaining its 
wanted “to 


last 


to celebrate 
the 
raised 


desire 


rate requirement at 


Board 
the 
purchasing 


the 
prevent 


action, 
said it ex- 


cessive use of credit for 


and carrying securities.” In_ short, 
curb inflationary speculation 

One 
much of a dent 
the market? 


none at all 


year afterwards, just how 
has the Fed made in 
The answer is: virtually 
Stock 
down from this year’s highs, but that 
Wall Street 


result of the 


prices are now 


is mainly the 


sti ike 


reasons, 
steel and tight 

money 

margins nave 


F) on the 


into el 


The one place higher 
made their mark is volume 
the 
trading Until 
had been climbing ad 


Wall Street 


commissions 


time 
fect, 
volume 
That hit 
lives 


new went 


margins 


declined then 


right where 


Now the Canyon is nursing another 
that the Board may already be 
again and 
100 


worry 
getting ready to step in 
cash requirements to 

3rokers don’t like the idea, but 


of them are pretty sure any tinkering 


raise 
most 
with margins would not in itself be 
enough to kill the bull market. Says 
“If we’re going to stay in a bull 
market, affect it So 
the will be 


there commis- 


one 
margins won't 
chance for capital gains 
anyway, even if the 
aren't.” 


sions 
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SHIPPING 


PARTIES’ END 


Principal shareowners” 
want Matson Navigation to 
revert to being “just a ship- 
ping company,” jettisoning 
all other corporate cargo— 
and other stockholders. 


For Wes1 
Matson 


annual 


Coast stockholders of 
Navigation Co., 
meeting 


each year's 
aboard one of the 
Hawaiian-trade 
liners has been a gala affair 

ter what 


company’s luxury 
No mat- 
Randolph 


Sevier may have had to announce, the 
effect was always muted by entertain- 


news President 


ment, orchid-topped champagne, and 
carry-home gifts 

No More Champagne. Last 
however, Matson stockholders got 
word that the parties were over. Mat- 
son's directors had decided to divest 
the company of most of its non-ship- 
ping assets and buy out all its minor- 
ity stockholders. To accomplish that, 
Matson offered to buy back the 45 
of its stock in public hands,+ pay for it 
with some of its 


month, 


richest corporate 
Included is its 13° stock 
holding in Honolulu Oil Corp. (total 
$91.5 million), 10°. of Pacific 
Intermountain Express Co. (total as- 
sets: $27.1 million) and 96.5°, of 
National Life Assurance Co 


car2go 


assets 


Pacifix 


Matson Navigation Co 
Coast Stock Exchange 
Price range (1959): high, 66; low 2',. Divi- 
lend (1958): $1. Indicated 1959 payout: $1.20 
Earnings per share (1958): 23c. Total assets 
$116.3 millior ‘icker symbol: MAT 


Traded Pacific 
Recent price: 65 


Most of the remainder is owned by Ha- 
waii's “Big Four” companies (Alexander & 
taldwin, American Factors, C. Brewer & Co 
Castle & Cooke), two investment companies 
and a foundatior 


MATSON’S SEVIER: 
“you don’t stop to munch apples’ 
FORBES 
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THE S.S. HAWAILAN MERCHANT PASSING UNDER GOLDEN GATE BRIDGE: 


(total assets: $33.9 million 


lion of 


$400 mil 


} } 
insurance in force), plus all 
from sale 


hotels 


realized 
Waikiki 


shipyard 


the cash recently 
of four big and a 
California 
Weve 


wanted for a long time to concentrate 


Explained President Sevie 
again on the steamship business. The 


other things are all profitable in 


vestments, but they're not essential 
to a shipping operation.” 

Something of a Shock. Though Sev 
ier has been talking about a “possible 
realignment of assets” for the best 
proposal 


Both 


had ex 


year, the actual 


shock to 


and outsiders generally 


part ot a 
came as a investors 
they 
pected that the proceeds of any such 
realignment (e.g., the approximately 
$20 million Matson received from sale 
of its hotels and shipyard) would be 
used to beef up the com 
ing resources rathe 
stock 
That 


take 


seemed the logi 
After all, the oil 
life insurance compar 
Matsor 
ing steadily 


Matsor S 


nave 


had invested h 
and promt 
ow! shippu 
heer bucking 
storn 

Ol Mat 

totaled 

1955, hi 

lea\ 

cit Had 
million it 
ceived tron 
Matsor 
received no dl‘ 


peviel 


S Ston 


last yea 
have 


concedes that 


enough Sut he argue 


shipping operations h 


ture There's still 


mode ot carrying the 


to Haw ill ne 


for a capital ship, a diminished crew 


requires a sound 


Were in a 


vive, and when you're in a 


shipping company 
competitive race to sul 
race you 
don’t stop to pick and munch apples 

more to the 
Sevier's 


want it 


Perhaps point, that is 


the way principal share 
owners 

Going Away Gift For e: share ol 
its stock Matson 


share of Pacifi 


is oO ring $33 in 
National 
third of a 


cash, one 
share 


fourth of a share 


Life Assurance, one 
f Honolulu Oil, one 
of Intermountain That 
$73 per Matson share 
tor most of the last 15 yea the 
has traded in an $11 to $37 
Thus, 


ovel tor 


idds up to 
Actually 
tock 


range 


SsOTTIE 


though the parties may be 
Matson’'s stock 


they will be getting one last 


public 
holde rs 


carry -home gilt ol pital ains 


OIL 


PROMETHEUS 
UNBOUND 


Standard Oil of Ohio has at 
last that 


18 vears. 


burst chains have 


hound it for 





OHIO STANDARD’S FOSTER: 
finally free to travel 


18 years, he and his company have 
been all but 
with no place to go. An accident of 
had Sohio in. It oc- 
curred in when the Supreme 
Court Standard Oil 
Trust, forbade the surviving parts to 
That 


one ol 


togged out for travel, 
boxed 
1911, 
broke up the 


history 


invade each other’s territory 
about every 
110 Strictly a 


refiner, it 


was fine foi oe 


them except So 


kete1 


hemmed in on all 


mar- 
itself 
other 


and found 
sides by 
Standard companies 
Outside. Spah: 
Clyde Foster 
little choice but to 
taire’s advice to “cultivate 
That 
little over a yea 


Sohio’s 

left 
Vol- 
your own 
done. A 


scrapped 


Inside, and 


Chairman were 
with follow 


garden they have 
ago, they 
old refining facilities and built a 
60,000 


place 


new 
barrel-a-day thei: 
They sold half Sohio’s interest 


in an ammonia plant, then went on 


one in 


to build a new facility to make acry- 


material for textile 


a lot 


lonitrile, a raw 
But they 

they finally broke out of thei 
The breakout last 


when Sohio purchased Leonard Re- 


fibers also did more 
box 
came month 


fineries, a marketing company with 
324,582 shares of 
In the deal, Sohio got 
with a 
last year of 9.2 
crude It also got 
outlets But 
some new brand names (Leonard, 
White Rose and Power Flight) under 
which Leonard markets in Michigan 
“This,” exclaimed elated Chairman 
Foster, “is the first substantial move 
we've been able to make 
Ohio.” 

A Springboard. Sohio’s timing could 
not have been better. Hard hit by 
slump in Flint, an important market, 
Leonard was available for less than 


three refineries, for 
its own stock 
refinery 


an outfit throughput 


million barrels of 
360 
important it got 


new retail 


most 


outside 


24 


book value. Thus in snapping it up, 
Sohio got a sound buy. It also got 
what looks like a powerful spring- 
board from which it can launch out 
into markets that are closed to Sohio 
directly. As Foster cautiously put it: 
“I don't think this will be last 
move of the sort.” 

The Leonard deal is not the only 
bit of that’s come 
Sohio’s recently. For time is 
also healing another old Sohio wound: 
the underprivileged position refiner- 


our 


good fortune 


way 


marketers have long had in an indus- 
try whose profit structure has tradi- 
tionally rested on crude production. 
A crude deficit Sohio itself 
has seldom than a 
quarter of the crude it uses 

These days the producer is no 
longer in the With 
crude oil flooding the world, it’s the 
like Sohio which 
hand. Rather than 
available on 


refiner, 


produced more 


driver's seat 
refiner-markete: 
holds the 
taking what 


whip 
crude was 
the producers’ terms, it’s the markete1 
to whom the comes 


“Crude 


parts of 


producer now 
Chuckles Foste1 


from all 


hat in hand 
oil seems to exude 
the earth these days.” 

Fine Fettle. Thus while the oil in- 
dustry as a whole is in something less 
than top form, Sohio is in the finest 
fettle in its 89-year history. Some of 
the dollar & 
has back 
The Promethean 
unbound. As Foster put it 
a breath of P 


the romance—and cents 


adventure come into its 


business spirit is 


‘It’s like 


fresh air.” 


DRUGS 


HEAL THYSELF 


“4n ounce of prevention is 

worth a pound of cure” is 

one maxim drugmaker Mead 

Johnson applies to its own 
affairs. 


In our lexicon,” proclaims President 
D. Mead Johnson of 
Mead Johnson & Co 


toward 


Evansville, Ind.’s 
“growth is per- 
formance profitability as 


measured by the return on capital 


employed It is not measured by 
mere size.” 


A Little & A Lot 


best 


Johnson's firm, 


known for its Pablum infant 


products, gets three fourths of its 
volume from nutritional and pharma- 
ceutical items 
pany 


$57.4 


It is not a big com- 
last year its sales came to just 
million. Yet in sheer profita- 


*Mead Johnson & Co. Traded American 
Stock Exchange. Recent price: 72. Price range 
(1959) : high, 8214; low, 5414. Dividend (1958) 
$1.20. Indicated 1959 payout: $1.20. Earnings 
per share (1958): $2.60. Total assets: $43.4 
million. Ticker symbol: MJ 


bility, Mead Johnson is right up in 
the big league. 

That it is probably owes impor- 
tantly to a decision reached several 
years ago, when Johnson 
work to head off rising and 
loosen the growing pinch of compe- 
tition. He pushed up- 
graded manufacturing and went out 
after new markets The 
fruits were sharp gains in return on 
invested capital. In 1952 U.S 
manufacturers on average earned 
10.3c on dollar of net 
Mead 12.5« 
percentage 
the five successive 
1957, while that of 
a group inched up to llc 


went to 


costs 
research, 

hospital 
when 
each 


Johnson 


take 


worth 
That 


eacn ol 


19.le in 
manufacturers as 


eal ned 
increased in 


years to 


Johnson knew this sort of 


could not go on indefinitely, and he 


said so. “The growth process, in this 


or any other enterprise,’ he told 
stockholders, “is 
The 


when net 


bound to be un- 
began in 1958 
stockholders 
will 


higher but 


even.” bumps 
return on 


This 


run 


equity fell to 15c year it 


almost certainly 
becauss ot a 
Last 


lysts were estimating the company’s 


partly 
capital 


non-recurring 
gain month drug ana- 
1959 earnings at $3.10 per share (up 
$2.60 per last 
cluding 26c per share profit from the 
Mead Johnson's 
products division 
Same Formula. This 
had Johnson written all over it 
maker of 
quipment, had been a chronic 


from share year), in- 


sale of parenteral 


tact 
The 


intravenous 


sale, in 


division, a 


money 
lose! As far as Johnson was con- 


ounce of 
than a 


cel ned, an 
still bette: 


preventior was 


pound of cure 





PROFITABLE VEIN 


In drugs, Mead Johnson hos struck 
a profitable vein which has lifted its 
return on net worth well above the 
average for U.S. marufacturers gen- 
erolly. 


¢ Net Profit per S of Stockholders Equity 
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Fast, efficient handling is essential to the economic prc 


U 


essing of 


A 


xh MA ey 


How new methods yield new treasure 
from ‘the richest hill on earth” 


From Anaconda’s famous Butte Hill in Montana has come 
more than three billion dollars of mineral wealth — 
copper, zinc, manganese, lead, silver and gold. Its fabu- 
lous output of copper more than has been produced 
by any other district in the world has given impetus 
to hundreds of new products and new jobs, and con 


tributed to progress in many fields 


The ever-int reasing demand for copper is a perpetual 
challenge to mining engineers who must devise ways and 
means to handle larger quantities of lower grade ores 
with ever-higher efficiency. An example of how these 
challenges are being met by Anaconda is seen at Berke 
ley Pit, at the eastern end of “the richest hill on earth” 
in Butte. Here, by open-pil methods, Anaconda is obtain 
ing low-grade copper ores that could not be economi 


cally mined by conventional underground methods 


These ores occur beneath 250 feet of waste overburden, 
two tons of which must be removed for each ton of ore 
And more tl in /50 tons otf ore mu t be hauled 


| 


luce a singieton ol copper 


at Be rkeley 


above. Six separate belt convevors 


rec overed 
| } 


ind proc essed to prod 


Newest advanced facility Pit the con 
veyor system shown 
provide a flexible flow of ore from the primary crusher 
yy bins The system 18 now 

" 


moving more than 28,000 tons of ore a day, n is de 


in the Pit to storage and loadis 


signed to handle subst inti illy large r tonnage 


at Berkeley Pit are ju 


program in which Anacond 


The new facilities i part of the 


iis continu illy ipply ng more 


than OO ve ars experience, not only to the deve lopment 


of new copper sources, but to meeting the expanding 


needs of industry for more and better products in the 


entire nonferrous metal field 


ANACONDA 


COPPER . ZINC ALUMINUM - SILVER 
TELLURIUM 


INDIUM 


PRODUCERS OF LEAD 
OLD - PLATINUM - PALLADIUM - CADMIUM - SELEN 


RANIUM OXIDE MANGANESE ARSEN 8 
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This, too, is Texas Eastern 


Ready for Winter 
with underground gas 
storage capacity of 
105 billion cubic feet 


When Winter’s icy blasts sweep the land, 
demand for natural gas to heat homes 
and offices increases tremendously. 


Texas Eastern is ready to deliver gas — 
in large volume — to satisfy such de- 
mands thanks to one of the world’s 
largest underground storage reservoirs 
for natural gas — Oakford Storage Pool 
in Southwestern Pennsylvania. 


A natural reservoir, Oakford consists of 
depleted gas sand formations, ideal for 
holding gas and assuring high deliver- 
ability when it’s time to remove gas for 
Winter use. During the Summer, when 
demand is low, Texas Eastern delivers 
gas into Oakford. When Winter arrives 
this gas is removed as needed to satisfy 
the highly seasonal demand 


Oakford is a prime example of gas indus- 
try cooperation in the public interest. 
Texas Eastern and New York State 
Natural Gas Corporation developed it 
jointly and now share equally the 105 
billion cubic feet of storage capacity 


Combining long-distance pipelines with 
Oakford storage, Texas Eastern assures 
an ample, continuing, year-round sup- 
ply of this clean, economical and adapt- 
able fuel for homes and industries 
in the Midwestern, Appalachian and 
Eastern Seaboard states 


TEXAS EASTERN 
TRANSMISSION CORPORATION 


PRODUCERS + PROCESSORS + TRANSPORTERS 


Natural Gas « Crude Oil ¢ Petroleum Products 


TEXAS EASTERN 
PIPELINE SYSTEMS 


FOOD PROCESSORS 


THE HOT SEAT 


In his briefcase, United 

Fruit’s new boss has packed 

some rare talents to apply in 
his new job. 





INTO THE sedate Boston 
United Fruit Co last 
trim, brisk man with a visible sen 
of purpose. The man: Lawyer Thomas 
E. Sunderland, 52, a longtime Chicago 
oil executive with a talent 
dling trouble. His new job 
oil on the troubled waters surround- 
ing mighty United Fruit 
Hot Seat. As the company 
president in its sixty-year history 


s seventh 
UNITED FRUIT’S SUNDERLAND: 
Sunderland is mounting one of the a talent for trouble 
hottest seats in U.S. industry. Fo 

a decade past, the very roof has been itterly fantastic We 
who knew the law, knew 


Washing 


and knew what it is to deal abroad 


falling in on one of the nation’s great 
trading houses (banana plantations , 
Sunderland s all of that 
Trouble Shooter. He is indeed. Join 
Standard f Indiana I 1948 as 


sugar growing, ships and marketing) 
Almost none of these trials have beer 
its own doing. Repeatedly United 


. I ral coun Su ‘ land 
Fruit’s plantations have been sapped ~~ : inderiand 


by crop. diseases and urricanes 1 Standa 
Trustbusters have been doggir 

vears, in 1958 secured a decre 
obliges the company to cre 

petitor to itse lf dispose ot 

import business. Cuba's 

ment, meanwhile, is th: 

propriation of its big 

there. And the market 

UF cruel blows in the 


prices for its bananas and s 


it establishe 
ompanies to cut 
good faith 
Taken together, th 
have rocked to its very 
company which cau 
ay ’ it trom nine loosely 
money has long regarded Sa pill 
: = — mn lenar 
of safety. Since 1950, earnings ha : ir funcional cept 
ler too fell 


_—~ n shoulda Ss 1 reli } rY sponsl 
collapsed trom $7.54 _ pe sna to ' — 


$2.60 last year, probabil foreign operations, partic 
than $2 in 1959. And last arly the legal and political problen 
in such tl 


Gulf, 


United Fruit’s famous 
tact tor 240 consecutive 
by the wayside 
Thus last month, wher Be wetKmO nae Ei 
Kenneth H. Redmond reti . d national troubleshoo 
Deulia teal lashed , Finally Bananas. Stil! 
Th mone shank nicked nen concede » 


i}, 
qauy 


a sSuccesso!l I 
has no experience with bananas 
Act ially 


past ten years Sunderland 


or transportation 


his name in oil, as vice ‘ 
director of Standard Oil 
But as Unifruit men ther 
it Our pre blems 

marily leg ii 


distribution 





He pays for cigarettes he never smokes 


This test is part of a continuous, painstaking 


As a matter of fact, he never even opens the packs. 
This laboratory representative is collecting samples 

. samples of The American Tobacco Company's 
five famous brands. They're sent, untouched, to 
our Research Laboratory in Richmond, Virginia 

There, the cellophane wraps are carefully slit in 
half and removed from each pack. Then each half 
is separately tested for airtightness on a special 
laboratory device (see inset 


check on our cigarettes’ freshness. Since factory 
freshness is guarded by the cellophane wrapper on 
each pack, all cellophane is tested before we use it. 
But the final test comes when the wrappers from 
packs actually purchased in stores are tested 

The freshness test is repeated hundreds of times 
each year. It helps make American Tobacco’s 
brands the cigarettes of matchless quality. 


FIRST 


IN CIGARETTE 


RESEARCH 


LUCKY STRIKE+ PALL MALL* HIT PARADE + HERBERT TAREYTON + DUAL FILTER TAREYTON 








DISTILLERS 


HERE’S HOW 


Once again the  friskiest 
whiskey maker of them all, 
Brown-Forman Distillers, is 
bottling the highest proof 
profits in the industry. 





WHISKEY MAKER George Brown, presi- 
dent of Brown-Forman Distillers 
could well afford to savor his 
last toured Eu- 
Back home, the U.S.’ fourth 
largest distiller was enjoying its best 
1950 
the highest prool profits in distilling 

The Cup That Cheers. As distillers 
go, Brown-Forman is a_ relatively 
After collecting 
taxes for Uncle Sam, 
bourbon maker rang 
up only $43.4 million in sales in fiscal 
1959. That's one seventh as much as 
Canada’s Distillers 


one fifth Schenley’s net sales 


Corp.., 
leisure month as he 
rope 


year since It was also bottling 


short snort. some 
$50 million in 


the Louisville 


Corp.-Seagrams, 
Yet in 
Brown-Forman 
emerges as the friskiest whiskey 
maker of them all. No othe: 
distiller has recently shown anything 
quite as potent in the way of profit- 
ability per dollar of net worth 


one vital respect 


majo 


Compared with days long gone, the 
13° Brown-Forman 
vested capital at last report (for fiscal 
1959) stuff. In 1950, a fab- 
ulous year for distillers, it earned an 
But for times like 
distillate—enough 
Big Four North 


earned on in- 
is watery 


astonishing 34 


these it’s a heady 


fact, to give the 


-Forma Distillers Corp Traded 
Stock Exchange Re i price 
range 1959) higt ow, 29 

(fiscal 1959): 80c plus 3 stock. In- 

1960 payout: 80c. Earnings per share 
1959): $2.88. Total assets: $76.4 mil- 


Ticker symbol: BFD 


BOURBON-BOTTLING OPERATION: 


American whiskey makers a hearty 
“Here’s how.” It’s also the kind « 
cup that cheers investors most 

Sweet & Sour. Its no secret that 
if Brown-Forman’s earnings packed 
a wallop in fiscal 1959, they are show- 
ing even punch in 1960 
(ending next April 30). That's not 
surprising. For the that had 
heavily diluted the distiller’s profits 
from 1956 on is now having the re- 


rik i 


more fiscal 


thing 
verse effect 


That 


tillery in Lynchburg 


thing is the Jack Daniel dis- 


i 
Tr 
A 


enn., maker of 
Sour Mash 


1956 Brown- 


the famed Tennesse« 
whiskey. Eve: 
Forman has owned it 


Since 


lock, stock and 


charcoal-mellowed barrel 
At the time, Board Cha 

Lyons Brown called the Jas 

deal “one of the most decisi, 

in Brown-Forman’'s 87-\ 

It was all of that but 

the way Chairman Br: 

Jac K Danie l, 

been earning about $2 

Brown-Forman $18 

cluding its inventory 


That 


threw 


which 
cost 


inventory 
Brown-Fo 
pronhits all askew 
aged and “bottle 
value on the 
Yet the Internal R¢ 
ruled that Brown-Fo 
for it, not at ; | 


open 


“fair market 

than Brown-Formar 
to get for it. By the tin 
and 


less 


othe: costs were tacke 
Brown-Forman was losing mone 
every bottle of Jack Daniel it 

No More Hangover. Though the net 
effect change the total 
price Brown-Forman paid for the 
Jack Daniel package, less could be 


treated as a capital cost and more had 


was not to 


more of the kind of cup that cheers investors most 
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SPIRITED SHOWING 


Top honors for profitability among the 
big distillers now belongs to Brown- 
Forman, which wrested them from 
Hiram Walker lost fiscal year 


Return on Ret Worth * 


%13 
Iivam Hhalker 
~ 


» thel 
Jac k Daniel 


the 


RAILROADS 


CLEAR TRACK 


Last month the ICC gave a 

green light to the Norfolk & 

Western-Virginian merger— 

and perhaps a rash of others 
as well, 


No povust about it 

shot in the arm for tl 
railroads it 
Inte 
bac ked 


action 


pi essed 
Last 


Commission 


month the 
pron 
ises with and approved the 
Norfolk 


Railways 


merger of the coal-hauling 


& Western 
the first since the 
1947 absorption of the Chicago & 
Alton by the Gulf, Mobile & Ohio 
The High Green. “A landmark de- 
Stuart T. Saun 


and Virginian 


major rail merge! 


cision,” crowed able 


29 





ders, the N&W’s president who will 
head the merged roads. And, indeed, 
that was what it may well become. 
For, in effect, the ICC seems to have 
given railroaders the “high green”—a 
signal to go full speed ahead with 
mergers which will in- 
creased efficiency 

The potential efficiency of the 
merged roads is stunning. The N&W 
fine 65.5% 
ratio of 


result in 


already operates at a 
(i.e., its ex- 
penses to revenues), the Virginian at 
a breathtaking 51.2°, By using the 
Virginian’s easier grades in hauling 
coal and heavy merchandise over two 
mountain ranges, the N&W’s better 
tracks third, Saunders may 
well cut his operating ratio to around 
50°,. That would make his new road 
the nation’s most efficient 
He has already estimated the 


operating ratio 


over a 


major rail 
carriet 
potential savings from the merger at 
Now many Street 
rail analysts are beginning to wonde1 
if that figure may not be conservative 

More to Come? Next on the ICC's 
agenda: the proposed merger of the 
Delaware, Lackawanna & Western 
the Erie. But regardless of its 
decision in this specific case (which 
unlike the N&W-Virginian merger is 
meeting stout opposition 
peting roads), the ICC has shown 
what Saunders called “a sympathetic 
interest” in the railroads’ problems 
That interest may well 
whole new wave of merger proposals 
the 


$12 million a year. 


into 


from com- 


promote a 


among rails in months to come. 


BUILDING MATERIALS 


METAMORPHOSIS 


dn unexpected mine and a 
population explosion have 
transformed Fibreboard Pa- 
pers once ugly duckling 
building materials business 
into a gleaming swan. 





find ng valu- 


able or agreeable things not sought for 


Serendipity: the gift of 


indi- 

like 

San 
Paper 
little bit 
last 
month, as trucks started hauling gyp- 


AMONG corporations as well as 


viduals, there’s nothing quite 


riches For 


Fib: eboat d 


love ly 


finding unexpected 
Francisco-based 
Products Corp.,* one 


of serendipity started paying oft 


sum for the first time from its Apex 
deposits near Las Vegas 

Actually, the lucky discovery came 
almost a year ago when a geologist 
made some test borings on land that 


Traded 
1959 
$1.20 
stock 

Total as- 


FPP 


*Fibreboard Paper Products Corp 
NYSE. Recent price: 52',. Price range 
high, 57%; low, 451%. Dividend (1958) 
Indicated 1088 payout: $1.20 plus 2 
Earnings per share (1958) 2.81 
sets: $129.5 million, Ticker symbol 


FIBREBOARD’S KEADY: 

when you gamble, luck helps 
has long owned—and 
little value He 


covered one of the biggest and rich- 


Fibreboard 
considered of dis- 
est gypsum deposits in the country 

Perfect Timing. For Fibreboard and 
its President William L. Keady, Lady 
Luck's timing couldn't have been bet- 
ter The forcing 
shifting of weight in Fibreboard’s tra- 
The 
biggest maker of paper packaging in 
the big western market, Fibreboard’s 
shipping folding tradi- 
tionally three quarters of 
its total (running at $120 
lion year) and an large 
chunk of its net profit. But the price 
pressure on packaging materials this 
year has been intense 

So intense, in fact, that, despite a 
0%, rise in physical volume of pack- 
aging materials this year, dollar vol- 


times were some 


ditional corporate product mix 


and cartons 
represent 
sales mil- 


this even 


\ 


PROCESSING 


ume is up only 5.5%. As for net 
earnings, confides Financial Vice 
President Andrew Halley, they have 
barely edged above 
these divisions, and 


last 
“only 


year’s in 
because of 
operating savings.’ 

More With Less. Still, in the first half 
Fibreboard managed to 
over-all net a solid 32.4 with sales 
rising only 7.3% Thanks to Cali- 
fornia’s building Fibreboard's 
once ugly duckling building materials 
business 


increase its 


boom 


has grown into a gleaming 
swan 


Fou Keady Ss 


materials seemed barely 


some building 


years 
more than a 
holding 
the 


packaging 


operation. Compared with 
profit Fibreboard’s 
took 


return on 


average 7 
business down on 
sales, the 2° construction 
products sales hardly looked impres- 
But Keady, a onetime president 
of big U.S. Gypsum, decided to gam- 
ble on continued growth, particularly 
in California. In spite of a housing 
slump from 1956 to 1958 in the west- 
caused by 
the 
1952 and 1955, he concentrated on ex- 


sive 


ern states, speculative 


over-building in area between 
panding those facilities, emphasizing 
relatively plants 
As a result, says Halley, “any year 
housing starts nationwide hit 1 mil- 
lion, we make money. At 1.1 million 
starts, we make money.” 
This year housing starts have been 
running at well over 1.3 million 
That's Fibreboard’s 
strike in comes in 
such 
board is 


small, low cost 


darn good 


lucky 
Use of 
dry-wall 

Fibre- 
this area have 
been running 35° ahead for 1959 

A Handy Edge. Forecasts for build- 
ing next year, largely the 


Starts 


where 

gypsum 
products as 
steadily 


gypsum 
growing 
sales in 


board's own 


based on 
squeeze, cut 
around 1.1 million As a 


current money 


down to 


KRAFT CARTONS FOR PACKAGING: 


even with price pressure, there’s room for mere 
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result, Fibreboard expects some de- 
cline in its own business but less than 
others will experience. But its new 
gypsum deposit is so rich (proven 
reserves run to 1 billion tons), and 
so easy to mine, that it cuts almost 
35°. off the cost of raw gypsum. This 


single expense in turn accounts for Let the Mah from the Northern Plains 


a full quarter of the finished cost of 


gypsum products. That, Keady feels, SOLVE YOUR 


will give Fibreboard a comfortable LOCATION 
earnings edge, even on lower volume e 

In fact, the new mine is helping PROBLEMS 
right now. During the third quarter, 
the company’s Huntington plant com- 
plex was hit by a seven-week strike tn eg 
which chopped sales for the quarter REGISTER 
about $1.2 million below last year’s 
same period. Earnings fell well below economic 
the $1.04 per share earned then. But INVESTIGATIONS 
lower material costs in the fourth 
quarter should help cushion that. semen ? pmarner STUDIES 

Ready for Business. All this, says ag spe beaten ps We mallines. wlth er 6 ae eaem 
Halley, puts Fibreboard in a lovely coll Rondel T. Klemme, Vico President, Nodihern EVALUATIONS 
position. “We can operate comfort- Noturel Gas Company, Omaha, Nebroska 
ably even on fewer starts and still be Our confidential service is yours... prinancine 
ready for the next explosion in hous- simply for the asking OPPORTUNITIES 
ing that should come in around 1962.” 
And with 30,000 new people moving 
into California every month, he adds, a 
all of them needing housing, Cali- 2» Northern Natural Gas Company 
fornia home starts are expected to _ ow -am.-4 
drop considerably less than those for ; 
the country as a whole. In addition, 
thousands of jerry-built houses 
thrown up right after the war urg- 
ently need renovation now—and wall- 


board is a preferred material in the 

West for remodeling. WA N T DA ILY FAC TS 
This influx of population to the 

western states offers much the same 

prospects for Keady’s packaging busi- on each 

ness, especially with more and more 

national companies doing their pack- 

ing right in their regional markets. 


Twe 
So price pressure notwithstanding, Truc trip e 
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Keady is building a new $15-million 
pulp & paper mill to fabricate the 
kraft for his cartons. He is also 
building new converting plants in 
Phoenix and Honolulu, sharply in- 


creasing the capacity of his big Los WAGNER 
Angeles plant SANGAMO “supervises” 


Smart or Crazy? But here too, Keady 


* . 
probably has luck with him as the truck operation for little more than 2° per day 
dominant established producer in the : » ate o Cad , ” ; 
fastest growing area. For Fibreboard WHER 998 GYMP 6 SU VE 8 SNEED FER AF ee OR 6 Sep Oy 
port on all starts, idling, stops, and speeds encountered on the run. The chart (which 


i t 2 


he sees mn I »blem n expansio eve , ; 
» probl in expansion, even costs you about 2¢ each) is taken out of the Tachograph at the end of the day. The 


me > ’ 7 , . 
at a time when most of his industry data recorded provides you with the information vou can use to cut unscheduled stops 
plan better routes, lower operating and maintenance costs, and help make drivers more 
safety conscious. For details, mail the coupon 


is worried about overcapacity In 

fact, Keady is planning still more 

building, already has $28 million in , 

ash available for it, plus the $5.5- ye . . 

= ; . Wagner Electric @rporation 

million-a-year depreciation already es 6382 PLYMOUTH AVE. © ST. LOUIS 14, MO 
Please send a copy of Bulletin SU-3 
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being thrown off 

Admits his lieutenant Andrew 
Halley: “Maybe we're cocky, maybe 
we're crazy. But we don't think so 
We never do anything for the nea 
term, and the long run looks won- 
derful.” 
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TRUCKS & TRAILERS 


DRIVER’S TEST 


Roy Fruehauf drove his com- 
pany fast but burned up too 
much fuel. Now can Bill 
Grace keep up the pace and 
keep it profitable too? 





IN AN 
Avenue 


office on Detroit's Harper 
sat an unhappy man last 
month. After ten hectic years, burly 
Roy Fruehauf, Fruehauf 
Trailer Co.,* handed over, not entirely 
willingly, the reins of the country’s 
biggest trailer maker. His successor 
as chief executive officer: Texan 
William E. Grace, president of the 
company since September 1958 and 
of Hobbs Trailer Co., 
which Fruehauf had acquired in 1955 
For Roy Fruehauf himself, 
was still the title of chairman—but it 
is without authority. As for Grace, 
he became the first boss Fruehauf 
Trailer has ever had who is not a 
member of the Fruehauf family. But 
this time, moneymen, not family tra- 
dition, were pulling the strings 
Clouded Crystal. It wasn’t that Roy 
Fruehauf didn’t know how to make 
and sell trailers. He did. What he 
apparently could not master was the 
trick of making it pay. One or two 
wrong guesses started a bonebreaking 
earnings slide, and some big creditors 
stepped in. They included First 
National City Bank of New York, 
Prudential Life and Metropolitan Life, 
who among them held most of the 
$225 million in short-term notes and 
$64 million in long-term debt Roy 
Fruehauf had needed to fund his vi- 
sion of 


boss of 


ex-president 


there 


progress 


Fruehauf Trailer Co. Traded NYSE. Re- 
cent price: 2545. Price range (1959): high 
8',4; low, 185_. Dividend (1958): none. Indi- 
cated 1959 payout: none. Earnings per share 
1958) d 88c. Total assets: $200 million. Tick 

'TR 


er ymbol 


FRUEHAUF'S GRACE: 


TRAILER ASSEMBLY LINE: 


- DANGER-STEEP SLOPE - 


When Fruehaut let inventories climb out 
of control in the expectation of a swift 
sales rise, it was a signal of trouble 
ahead. Sales labored on the upgrade 
but net, like o break-away trailer, 
plunged off the road. Reason: losses on 
inventory liquidation 
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For Fruehauf, whatever his mis- 
judgments, is a visionary. And in that 
he was not mistaken. He been 
with the company since 1928, starting 
as a 20-year-old salesman. Almost 
the had _ strong 
ideas about the trucking industry and 
the company’s place in it. Long be- 
fore they became current catchwords, 
associates say, he was preaching the 


has 


from beginning he 


doctrine of piggyback transport and 
containerization. He became president 
in 1949. But it wasn’t until 1953, when 
his brother Harvey resigned from the 
chairmanship, that he really took ove: 

Betting on a Boom. Once in the 
driver's seat, Roy started hi-balling 
fast. He bet on a boom fo: 
trucking generally and a trend toward 
bigge 
and he was right 


along 


and more expensive trailers, 


He cosied up to the 


ROY FRUEHAUF: 


the time came to change drivers 


men who drove trucks (he and Dave 
Beck, former Teamster president, 
were close friends). He did mission- 
ary work with fleet operators, tempt- 
ing them with a wide line of trailers 
To meet his anticipated market, he 
expanded fast 

Everything changed—too fast. In 
the five years before 1953, the com- 
pany had put a total of $7.5 million 
into capital expenditures. From 1953 
through 1957, Fruehauf spent $24 
million. The sales curve responded 
beautifully. Between 1953 and 1956 
deliveries shot up from $184.6 million 
to $255.6 million 

Still, all this speed burning 
fuel, and in 1956 Fruehauf earned less 
($6.3 million) than it had in 1953 
And by then, some of Roy’s guesses 
were showing signs of being wrong 

For one thing, he had looked at the 
way sales rose from $146 million in 
1954 to $234 million in 1955 and pro- 
jected sales of $400 million for 1956 
That year sales did hit a peak—but 
still fell some 36°, short of expecta- 
tions. That left Fruehauf Trailer with 
an appalling $101.5-million inventory 

almost 40° of annual sales 

The Whistle Blew. Before that could 
be straightened out, the 1957-58 re- 
cession arrived, with even 
market conditions. Fruehauf's net 
kept sliding. Where the trailer maker 
had earned $2.02 a share in 1953, in 
1957 it 2le. In 1958 an 8& 
deficit per share piled up 

That's when the moneymen 
the whistle, insisted that Grace move 
up as operating boss, although Frue- 
hauf remained offi- 
cer.” Roy Fruehauf boss’ 
powers in name only. Grace was ac- 
tually doing the driving. Finally last 
Roy Fruehauf gave 
the titular power to direct things 

Same Speed, Better Cargo. Over the 
past year, Grace, with Roy Fruehauf’s 
has been 


was 


tougher 


earned 


blew 


executive 


held a 


“chief 


month up even 


concurrence, tightening up 


operations. The sharp resurgence in 
during 


the same 


trailer sales his has 
helped. But at 
has cut the number 
els Fruehauf 


seven 


yeal 
time Grace 
of standard mod 
from 84 to 
eliminating the extra costs im- 
All short-term debt 
stood at $100 the 
1958) 


inventories 


turns out 
posed by variety 
(which million at 


beginning of has been elimi 


nated, and have been cut 
from $82 $52 
So it was Bill Grace last month who 


and 


million to million 


chief executive 


latest 


as president 
signed Fruehauf’s 
stockholders. Main 
up to about $1.60 a share in the nine 


report ti 
items earnings 


share 
“We're 


than we 


net loss of 45c a 
Drawled 
not doing any more business 
1956 


money 


months, vs. a 


last year Grace 


did in but we making 


re sure 


more 
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CORPORATE ECLECTICS 


THE TAIL 
& THE DOG 


It is neither 
exotic fuels that is giving 
General Tire & Rubber its 
biggest boost these days. 





rockets nor 


To HEAR most people tell it. General 
Tire & Rubber Co.” is Wall Street's 
classic case of tail wagging dog. But 
last month there was some impressive 
evidence that 


back 
Some Tail! As tails go 


the dog was wagging 
General's is 
a mighty one: Aerojet-General, the 
U.S. largest commercial developer & 
producer of rocket rocket 
components and_ propellants. And 
Aerojet, 84°, owned by General Tire, 
has been producing fireworks in more 


than the literal sense 


motors, 


In the first nine 
months of fiscal 1959 (ending Novem- 
ber 30), Aerojet’s sales took off on a 
to $257.8 
half of 


sales, 


spectacular rise, lifting 72°, 
That's 

entire nine-month 
which totaled $483.6 million 

There were similar pyrotechnics to 
bemuse investors last month in Aero- 
jet’s earnings, which nearly doubled 
in the period. From $3.7 million in the 
same last 
$6.1 million 

Some Dog! Yet as stockholders dis- 
covered last month, if Aerojet is some 
tail, Over all, 
the parent company’s net profit for 
the period soared in a way that left 
even Aerojet far behind: it rose from 
$5.3 million to $20.8 million. It doesn't 
take that, 
while just 


from General's 


million more than 


General's 


months vear, net rose to 


General is some dog 


figuring to show 
Aerojet’s 
short of doubling 
othe: 
astonishing 
pelled they expanded 
$2.2 million to $15.2 million 

For General's 
O'Neil, an 
firmation of an 


much 
earnings were 
net 
divisions were multiplying an 
seven-fold. In jet-pro- 
fashion from 


Willian 


Was 


President 
energetic 74. it con- 
old that 
it would pay General to keep 
cocked skyward with Aerojet, 
it would pay just as well to keep its 
feet firmly on the 

More than anything else. as Vice 
President Michael G. O'Neil 


some trouble to point out last month, 


conviction 
though 
its eve 


ground 
took 


showing of General's 
non-missile business owes to a dra- 
turnabout in its RKO Teleradio 
That division.” said he, 
lost around $800,000 in the first nine 


the spectacula: 


mati 


subsidiary 


| Tire & Rubber Co. Traded NYSE 
ce: 69. Price range (1959 higt 
Dividend (1958 7c plus 2 
cated 1959 payout $1 plus 2 
18 8 $2 06 Tota 


nbol GY 


zg per share 
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akin 
BOOM & BOUNCE 
SURGING SALES of Aerojet, General 
Tire’s missile subsidiory, hove swelled 
so fast thot this yeor, for the first 


time, they will account for more than 
half of the porent compony’s total. 





700; Millions of Dollars 








1958 


PROFITS, however, ore another story. 
For the real explosion in General 
Tire’s earnings hos been the spectac- 
ular recovery in earnings 

| of its rubber and radio 
divisions. 


| [Rabe & Rado Driers). | ws 








1956 


1958. This vear we 
between $6.5 


months of 
it to earn 
$7 million.” 


Elastic Form 


expect 


million and 


The 


occurred in all of 


Same sort of re- 


vival General's 
Last year 
plant lost 
O'Neil ex- 
pects it to make “at least” that 

Two other plants which were 


last Wabash 


products and polye ther 


other non-missile divisions 


synthetic rubbe: 


about $1 million 


General's 
this vear 
much 
losing 
industrial 


money yea 


rubber foam 


have also turned the corner, ai 
operating profitably 
elastic bounce 
tire 


double its 


A similar appears it 
which is 
pected to 1958 earnings 


It’s emakers 


generally, and replacement sales hav: 


General's business ex- 


been a good year tor ti 


been particularly strong. It is re- 


which are General's 
(although 
toe into the original equipment 
1955) Rising auto 


helped Gene 


placement tires 


specialty it has dipped its 
busi 
ness since 
have also 


business, boosting sales 
simulated leather product 

“It Was Always There.” 
the clan O'Neil is a little am 
the surprise Wall Street so ev 
displays at General's gorous climb 
Nothing really 
t¢ ll puZz le d 


There 


ide ntiy 
in profits this veal! 
new has happe ned they 
and 


analysts stockholders 


just aren't any spectacul: 


velopments ist ¢ 


how dictate 
ANYWHERE 
with new 
Self-powered 
portable ~ 


FULLY 
TRANSISTORIZED 


DedUR 


STENORETTE 
COMPANION 


Now 


where in the world and 


just reel off your dictation any 


back for 


Stenorett« 


end it 
transcription on the full-size 
the office. Thi 


own 


T”’ in lightweight port 


able carries its power. Lets you 


dictate in a plane, train or even walking, 


prive you every automatic push-button 


dictating feature of a big unit only 


essorie S199 
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in some sections of the business, more 
profitable operation in others.” 

The turnaround in RKO Teleradio, 
for example, was mainly the result of 
winding up its theatrical film opera- 
tions, which lost more than $4.5 mil- 
lion in 1958. Meanwhile RKO’s radio 
& television stations, the U.S.’ largest 
group of independent stations, have 
been reorganized to produce more 
profits. 

In short, they argue, nobody should 
be at all surprised by the newly 
realized profitability of General’s non- 
Aerojet business. Potentially at least, 
“it was always there.” 


ELECTRICAL EQUIPMENT 


MEASURE FOR 
MEASURE 


Robertshaw-Fulton has been 
able to control almost any- 
thing—except its own fort- 
unes. Now President Thomas 
Arden thinks he’s found a 
mechanism for doing that too. 





Every time a housewife puts a cake 
in the oven and walks away confident 
that all she need do is keep track of 
time, she’s paying an unconscious 
tribute to Robertshaw-Fulton Con- 
trols Co.* In fact, the ability of the 
hidden little thermal control mecha- 
keep the temperatures of 
tank o1 
ownel 


nisms to 
refrigerato 
them 
earned a reputation for the Richmond 
(Va.) company’s products that puts 
them in perhaps the majority of regu- 
lated household appliances 


house, water 


where the wants have 


Then, too, there is a growing need 
in industry for more and more auto- 
matic 
ment 


instrumentation for 
and control. Thus, for 
Wall Street has wondered 

Robertshaw-Fulton might 
become just the sort of magic growth 
company it is always looking for. In- 
stead, the known, 
sometimes hopefully, sometimes 


measure- 
some 
years 

whethe1 


company became 
de- 
spairingly, as “the poor man’s Minne- 
apolis-Honeywell.” 

Haphazard Margins. Where Minne- 
apolis-Honeywell branched out long 
since into widely different fields (e.g., 
big computers), Robertshaw-Fulton 
Yet 
while its regulating devices grew in- 
creasingly efficient, its fiscal control be- 
came more and more haphazard. Op- 
erating margins slithered from 27.8° 


has stuck largely with controls 


*Robertshaw-Fulton Controls Co 
NYSE. Recent price 

high, 537,; 
Indicated 1959 payout: $1.50 
share (1958): $2.40. Total assets 
Ticker symbol: ROF 


Earnings per 
$50 million 


MUCH HEAT, 
LITTLE LIGHT 


Robertshaw Fulton has been more 
thon a little disappointing to its 
friends and followers. Despite a big 
profit bulge at the time of Korea 
and a steady rise in sales, its per- 
share profits have gotten exactly 
nowhere. But this year ond next, 
soys President Arden, ROF will fi- 
nally get off the ground. 





EARNINGS 








a 
1948 49 “SO ‘St 52 53 “S4 ‘SS SO ‘5S? S859 
(est) 


in 1950 to 14.7°, in 1958. Though sales 
rose, earnings per share never again 
hit their 1950 peak. What's more, be- 
1956 and 
ume dipped twice in a row, falling to 
$68.8 million last 

A major trouble, of course, has been 
that, like many component 
makers, Robertshaw-Fulton cannot 
control the bulk of its market. Over 
half its total goes to what might be 
called 
for the stove, the furnace, the water 
heater. If appli- 
ances are selling well, then neither do 
Robertshaw-Fulton’s controls 

More Than It Needs. In 
that, an irrepressible note of optimism 


tween 1958 even sales vol- 


yeal 
othe: 
“household instrumentation”- 


neither houses nor 


seemed to be coming out of Richmond 
last month 
startling 
struction, 


The evidence was almost 
new plants, now under con- 
give the 
pany an annual capacity of $110 mil- 


which will com- 


Traded 
457,. Price range (1959) 
low, 3154. Dividend (1958): $1.50 


4SSEMBLING 1UTO THERMOSTAT: 


spite of 


lion by mid-1960. That would be over 
50° more business than the company 
has had in its entire history 
President Thomas A. Arden hasn't 
any doubts that Robertshaw-Fulton is 
going to have good use for every bit 
of that capacity. Says he flatly: “We 
will have a very substantial increase 
in our present sales volume. Cer- 
tainly we are gambling by putting up 
considerably more plant than we need 
right now. But we'll do at least $75 
million this year, at least $85 million 
next year, and keep going from there.” 
What makes Arden so confident? 
For one obvious thing, the sharp pick- 
up in Robertshaw-Fulton’s business 
this year. With both the appliance 
and housing industries well recovered 
from slack 1958, Arden’s own volume 
in the first six months climbed to $40 
million, a 21.5% increase over a yeat 
ago. More to the point, the combina- 
tion of higher sales and more efficient 
plant has enabled Arden to bring over 
7.5% of his greater volume down to 
net, vs. a squeaky 5.8° in 1958 
Atomics to Juke Boxes. A man of un- 
flagging energy, Arden manages to 
find time outside of business hours to 
read 45 magazines a week. He's de- 
voting the kind of energy to 
pushing up his company’s volume 
One way he hopes to do it is to 
tap a far larger market in industrial 
controls. Robertshaw-Fulton already 
has devices for controlling the flow of 
fissionable sludge in atomic reactors 
at Oak Ridge and thermal controls fo 
chemical plants. In addition, he’s de- 
veloping new products using the same 
talents, such as precision switches fo: 


same 


record selection in juke boxes 

Arden, however, does not expect his 
new sales to make earnings sky- 
rocket. “We'll continue to bring 7.5% 
of sales to net,” he says, “but in this 
business that is the best you can look 
for today. To expect more would be 
unrealistic.” 


tuning in an $85-million volume next year 
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Solid line is computed weekly ond monthly, gives equal weight to 
five factors 





1. How much ore we producing? (FRB production index) 

2. How mony people are working? (BiS non-ogriculturel employ 
ment) 

3. How intensively ere we working? (BLS overage weekly hours 
m monutacture) 

4 Are people spending or saving? (FRB deportment store soles 


5. How much money is circuloting? (FRB benk debits, 141 hey 
centers) 
Factors 4 ond $ ore edjusted for volve of the dollar (1947-49 
= 100), fecters 1, 4 and 5S for seasonc! veriation 
Plotted line is @ preliminary weekly figure and may not necesserily 
ogree with the revised monthly total Dot indicotes on 8-day estimate 
bosed on tentative figures for five components, all of which ore subject 
te leter revision. * 
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Sept. Oct. Nov Dec Jan. March April May June July Aug Sept 
(Prelim) 
Production....... 137.0 138.0 147.0 150.0 153 155.0 153.0 149.0 148.0 
Employment 116.1 115.6 117.5 118.6 119 119.8 120.2 118.9 118.9 
Hours : 100.0 99.5 100.8 101.0 101.5 102.0 101.0 101.5 101.3 
Sales 127.4 125.8 132.1 131.2 134 134.2 139.0 138.0 135.2 
Bank Debits . 150.7 145.5 157.7 164.7 165.9 162.6 169.6 166.7 162.2 
INDEX 126.2 124.9 131.0 133.1 134.8 134.7 136.6 134.8 133.1 





tionary background of new forces 

T H E MA R K FE T 0 T T L 0 0 K new dynamics—and it calls for an 
entirely different market philosophy 

by SIDNEY B. with changes of far-reaching signifi- 

cance taking place almost daily, this 

The Man in the Gray Flannel Suit is an 


flexibility. This is no time to be the 
It’s A simple matter to offer a num- ring in that seg- ‘man in the gray flannel suit the 


era which demands the utmost 


ber of generalizations. For example ment which con- conformist. For ours is an era of the 
1. We're becoming a_ better-edu- sumes the most ; non-conformist, and a time that calls 
cated people, and the higher the level 6. The “blood- for a non-comformist policy. For ex 
of education, the greater the demand less” revolution ample 
for capital goods. seems to be tak- a) This is a good time to becomes 
2. The bitter steel strike may mark _ ing place through- familiar with foreign securities. Europe 
the end of an era which started 25 out the world now is more interested in its own 
years ago. The labor pendulum is Whether it be because of jet planes securities than in our stocks, and so- 
swinging the other way or the atomic bomb, war no longer is___ phisticated American speculators ars 
3. The bond market pendulum is_ an instrument of power politics recognizing the opportunities outside 
swinging the other way too, for 5% 7. Matter of fact, prosperity, bull of this country. The two British steel 
apparently is the magic number which market and mutual funds no longer companies mentioned in an earlier 
tempts capital to go out for hire have an “only made in America” label column—Steel Company of Wales and 
4. A revolution in automobile re- There's a tremendous boom in the United Steel Companies, Ltd.—still 
tailing is taking place right under our European Common Market countries appear to be most interesting specu- 
noses. The compact car, the small car, 8. The stock market is more re- lations 
will move out of the country club _— spectable than ever before in history, b) This also is a good time to em- 
set to main street. and the securities business is more phasize the American companies 
5. There’s a revolution taking place professional. Both are new elements’ which have large foreign investments 
within our economy too, for the big- of strength Most are enjoying higher profit mar- 


gest increase in population is occur- In a word, we're living in a revolu- gins and faster sales growth outside 
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OIL STOCKS 


ARE THEY NOW FULLY DEFLATED? 
iS THIS A GOOD TIME TO BUY? 


A number of oil issues are selling well below their highs of two years 
ago and, according to the latest Value Line Survey, some of them 
represent excellent comparative values at this time. While the deflation 
of many equities in this group can be attributed to the industry's funda- 
mental difficulties of over-supply and price weakness, 19 are estimated 
to be currently priced at less than their intrinsic value, with potential 
appreciation ranging up to 88% for the next 3-to-5 years 

The latest Value Line analysis of 43 petroleum stocks, given to you 
free in the offer below, places 12 issues in Group | (Highest) relative 
to all stocks for Appreciation Potential in the next 3 to 5 years, and 
many are ranked high for Quality and Income Expectancy in the next 
12 months. 

But for the rest—careful! On these, Value Line sounds clear warning 
signals, with rankings below average for 12-month market perform- 
ance and 3-to-5 year appreciation potential. 

The above example typically demonstrates how Value Line's objec- 
tive, mathematically derived rankings help you to separate the oppor- 
tunities from the pitfalls among over 800 stocks and 50 special situations 
in more than 45 leading industries. The simple efficiency tables and 
unique rating system allow you to measure, in just 30 seconds, each 
stock's suitability for your individual investment purposes. To see first 
hand how Value Line can help you achieve better investment results, 
send for the latest Ratings, Reports, and Efficiency Tables for leading 
OIL, COAL and NATURAL GAS stocks, under this special offer: 


GIVEN TO YOU UNDER THIS OFFER 
To inform your judgment as to the best values for you among oil stocks 
at this time, we invite you to accept all the following without extra 
charge 
(1) the 92-page Value Line weekly edition on the leading stocks of the 
Petroleum, Gas and Coal industries. Among the stocks reported upon: 


* Atlantic Refining Royal Dutch Union Oil North'n Nat. Gas 
Cities Service Shell Oi! Amer. Nat. Gas Panhandle East'n 
Gulf Oi! Sinclair Oi! Arkansas-La. Gas South'n Nat. Gas 
imperial Oi! Socony Mobil Oit Columbia Gas Tenn. Gas. Trans. 
Phillips Petrol'm Stand'd Oil (Cal.) Consol. Nat. Gas Tex. East. Trans. 
Pure Oil Stand'd Oil (N.J.) El Paso Nat. Gas United Gas Corp. 


ALSO FREE UNDER THIS OFFER—we will send you an analysis of 
(2) BERYLLIUM, the Wonder Metal—outlining the industry's phenom- 
enal growth potentiality and the two leading beryllium stocks 
(3) SECURITY SELECTION DURING A PERIOD OF INFLATION——a 31-page 
explanation of how to select stocks during a period of inflation when, 
contrary to popular opinion, all stocks do not necessarily go up 
(4) INVESTMENT OPPORTUNITIES IN EUROPEAN MARKETS—a |-page 
analysis of new opportunities beginning to be recognized by professional 
investors in the new dynamic Common Market in Europe 
THE SPECIAL $5 TRIAL OFFER 
In addition to all four features offered free above, you will receive, 
for only five dollars, the complete Value Line Investment Survey for 
four weeks, including 
(a) THE SUMMARY OF ADVICES on al! 804 major stocks under year- 
round survey by the Value Line posted up to date, each week 
(b) FOUR CONSECUTIVE WEEKLY EDITIONS of The Value Line Survey 
with full page reports on each of 250 stocks 
(c) A NEW SPECIAL SITUATION recommendation 
(d) A SUPERVISED ACCOUNT REPORT 
(e) TWO FORTNIGHTLY COMMENTARIES 
(f) WEEKLY SUPPLEMENTS 


To take advantage of this Special Offer, fill out and mail coupon below. — 
Name 
Addre SS 


| 
| 
| 
| 
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rather than inside the United States 
Ferro Corporation, International Har- 
vester and H. J. Heinz are some that 
come readily to mind 

c) This is an excellent time to pay 
less attention to corporate size and 
labels than to individual company 
prospects. After all, which stocks were 
the “stars” of 1958-59? The lesser- 
known companies rather than the 
blue chips! 

d) Conversely, this is a good time 
not to pay a high price for glamour 
which may be only skin deep. Some 
of the recent speculative favorites will 
be in the future as unfashionable as 
last year’s sack dress. There's noth- 
ing more distressing than “yesterday's 
gardenia.” 

e) This is a good time to emphasize 
the companies with the “sweet smell 
of success,” and this is most oftet 
found in off-the-beaten path situa- 
tions. It could be Armour rather than 
Swift, Motorola rather than Radio 
Corp. of America, et 

This is a good time to do what 
comes naturally, to take the commor 
sense approach, and not spend a lot 
of time looking for the one four-leaf 
clover in a two-acre lawn full of 
three-leaf clovers. Case in point 

The Treasury has just made bond 
market history, and a major reversal 
in a trend that has plagued the Gov 
ernment, the investor, the business 
man, is now at hand. This doesn't 
mean that all our financial problem 
have been solved or that an abur 
dance of credit lies ahead (although 
its availability will improve) 
it means that we've passed 
cant psychological landma k 
will result in improved ability to con 
tinue to finance the boom. The worst 
of the tight money crisis which 
troubled spec ilative sentiment now 
over. This also means growing publi 
awareness of the opportunities in 
bond market for capital gai 
as income Well-protected first 

ye railroad bonds, such as Ba 

e & Ohio 4s of 1980, around 71, to 
6.6 to maturity; and Miss« 
ic 444s of 2005, around 68, to 
vield 6.5 to maturity, are interesting 
pec ilations 

There are opportunities in the stocl 
market, too, particularly in depressed 
companies which are taking on a new 
look. Standard Oil Company of Neu 
Jersey comes to mind, for there has 
been a fundamental change in _ the 
operating philosophy of the company 
which could have results markedly 
above that of the industry average 
Jersey's previous concentration on 
building up oil reserves has now 
given Way to greater emphasis on re- 
finery efficiency and a strengthening 
of its domestic market position. Most 
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security buyers do not fully appreci- 
ate the fact that Jersey's domestic 
subsidiary, which refines and markets 
80°. of its U. S. production, now is on 
a profitable basis vs. a substantial 
loss in 1958. Jersey also is a major 
beneficiary of the tremendous new oil 
field which is being developed in 
Libya. Production costs there will be 
low, and the oil itself is particularly 
suited to the European market, where 
Jersey is strongly situated. The new 
field lessens depe ndence on the Middle 
East 

No question about it, the oil in- 
dustry is plagued with problems of 
world oversupply. But growth in de- 
mand will continue, and recent price 
weakness is probably near an end 
What's more, Jersey’s lowe: capital 
requirements suggest a higher pro- 
portionate dividend payout in coming 
years than the roughly 50° average 
of the past. This is not an immediate 
prospect, but the stock has long-term 
value, with a 1959 earnings potential 
of about $3 per share and a $2.25 
dividend 

The “doing what comes naturally” 
theme has several obvious illustra- 
tions. For example, if the consuming 
public is going to spend more than 
ever before, May Department Stores 
(a company which has largely made 
the transition to America’s new shop- 
ping patterns) is an attractive com- 
mitment 

Then, too, if the nation is going to 
experience a big automobile year 

1960, and the compact car probably 
will provide the innovation the in- 
dustry needs, some of the parts com- 
panies are attractive speculations 
Borg-Warner is an “easy” way to 
speculate on the outlook without run- 
ning the risk of deciding which of the 
auto company’s cars will gain the best 
market acceptance 

The technological revolution now 
taking place in industry points up the 
steadily growing use of oxygen in 
steel making. This could be as big a 
revolution as the continuous rolling 
mill was in the 1930s. Harbison- 
Walker comes to mind 

In a word, this is a period where 
selectivity will come into its own, and 
be the key to market success. Selec- 
tivity is not a broker’s catchword used 
to hide a multitude of sins. It has very 
practical applications in a_ period 
where the averages probably will re- 
main in a broad trading range, where 
the average highs have been seen for 
a good time to come. While the stock 
market as a whole will be less buoy- 


ant, it will be more rewarding to the 


discriminating. There’s been a fun- 
damental change in the investment 
climate, and it requires a new ap- 


pi oach, 
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he’s hard at work... 
and so is his money! 


This Harris, Upham client is programming a computer 
We know him, his investment goals and his holdings, very 
well. We help his dollars work hard for him, just as he 
works hard to earn them. Each recommendation he gets 
is drawn from research in depth. 

As an example, take the current issue of our authorita- 
tive review, SCIENCE AND SECURITIES. It begins with a 
penetrating analysis of fuel cell development and the 
impact of this new power source on many industries 
Then there are thorough discussions of how advances it 
telemetry, nucleonics, rare metals, plastics and drugs 
are changing the face of the future. And in each field, 
a list of stocks specially selected by Harris, Upham 
research issues which stand to gain importantly from 
our onrushing technology 

Harris, | pham research goes be yond the figures and 
into the field, probing, interviewing, investigating a1 
industry, company or development at first hand. And 
the substance of this research is presented regular! 
our clients, through our nationwide network of 36 
If you would like a better understanding of how scient 
progress is promoting prosperity in field after field 
now for this concise, lascinating. sixteen-page issu 
SCIENCE AND SECURITIES. Your free copy is wait 
simply address— 


Rls 


a ARRIS, UPHAM &Co,T 


Members New York Stock Exchange 
ond other leoding security and commodity exchanges 


120 Broadway, New York 5, N. Y. 
REctor 2-6300 
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THE STORY OF 
INVESTMENT 
COMPANIES 


By Hugh Bullock 

LEADING AUTHORITY on mutual funds 
A traces the history and spectacular 
growth of investment companies and 
provides an expert analysis of the rea- 
hook 
a clear explanation of the 
Investment Company Act of 1940, a 


glossary of technical terms, and 
cussion of the 


sons for this development. The 
includes 


a dis- 
finan ial operation of 
A book of im 


to security 


investment companies. 
mense interest experts, it 
is also an invaluable aid to investors, 
offering sound advic 


falls, 


companies and management groups. 


e on avoiding pit- 
and useful criteria for evaluating 


To order, phone your bookstore, or 
send this coupon directly to: 


“COLUMBIA UNIVERSITY PRESS, Dept 
2960 Broadway, N.Y. 27, N.Y 
Send me copies of THE STORY OF 
INVESTMENT COMPANIES @ $5.95 each. 

( Bill me. 


F.11 


] Payment enclosed. { 
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keeps our 
trucks 
> rolling 
with less 
WORRY... 
more PROFIT! 
“Now we don’t waste capital or executive time 
procuring and maintaining our trucks. Through 
local National Truck Leasing System facilities, 
the trucks are set up under a flexible, tailor- 
made lease plan, everything-but-the-driver sup- 
plied!’ Write for brochure and name of your 
Nationalease affiliate, locally owned and oper- 
ated, well equipped to give 
YOU this preferred TRUCK- 
LEASING-for-PROFIT service. 
NATIONAL TRUCK 


LEASING SYSTEM 


23 E. JACKSON BLVD., SUITER-11, CHICAGO 4, ILL. 





Uniteo States Lines 
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Common 
Stock 

DIVIDEND 
The Board of Directors has authorized 
the payment of a dividend of fifty cents 
($.50) per share payable December 4, 
1959, to holders of Common Stock of 
record November 13, 1959 


WALTER E. FOX, Secretary 
One Broadway, New York 4, N.Y 
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L. O. HOOPER 


Stock Investments Now 


As THIS is written, stocks as measured 
by the Dow-Jones industrials are 
deadlocked in the 625-645 The 
popular idea is that this area will be 


area 


violated on the upside when the steel 
ends. I am of the 
there is quite a “supply area” 
650 690 that 690 
will not be penetrated soon—perhaps 
not this year. On the downside, there 
is support at around 600-615 which 
effective. I rathe: the 
idea of a trading area between 610 and 


stoppage 
that 
between 


opinion 


and and 


should be favor 


675 for a while. 
The third-quarter reports now ap- 
pearing are irregular in quality. They 
show of the steel strike 
in many Fourth-quarter re- 
will be unde! 
tions, especially for the steels 


the influence 
cases 
sults earlier expecta- 

motors, 


the 
eal ly 


rails and rail equipments, because 
strike settled as 
as expected. 

Here there, 
some very good third-quarter reports. 


steel was not 


and there should be 


American Seating (351%) should earn 
$2.25 to $2.50 
cents tor the 
(3154) 


per share against 69 


first six months. General 


Ciga should show very good 
results, partly Bruns- 
wick-Balke’s should be very 
perhaps in the $5 to $6 area on 
the old (10454), but the third 
quarter is always the big earnings 
this Ford Motor 
should do bette of the othe: 
motors, except Motors, be- 


Ford, than 


non-recurrent 
report 
good, 
stock 
period for company 
than any 
American 
cause 


making more 


half 


of its 
ments, is 
fixed for 
the 
companies 


require- 

better 

steel. 

steel 

have 

unaffected, 

or only partly af- 

fected, by the 

strike: A Steel, National 

and Universal Cyclops, for 
The bullish 


that industry 


Some of 


been 


Steel 
instance 


7Tmco 
has been 
a field day for 
making up the steel 
created by than three 
months of steel mill idleness. I think 
that assumption is partly 
because of the maladjustments created 
by steel but it 
important 


assumption 
will have 
a few months 
deficit more 


only valid 


shortage, may be 
I'm 
enthusiasn 
bearish | 
individual 
universally 
the 
logical for 


psychologically 
clined to 
without becoming actively 
would look for 
rather than on a 
market providing 

It would be 


in- 
restrain my 


values 
bullis! 
stimulus. 
the 

pounded oils to meet with consider- 
able tax selling this month and next 
Aside 
Texaco, Continental Oil and Phillips 
Petroleum representative, 
there would little plus 
element in this group. There’s just too 
this 


incre 


much 


from a few issues, of which 
may be 


appear to be 


and, in 
not 
funds and 


much oil, country, con- 
sumption 1S 
Many 
reduced their 
this 


factor in 


asing very 


rapidly institutions 


have per cent invested 


selling has been an 


the gr 


in oils, and 


important oup’s poor 
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behavior. In fact, the oils really have 
been in a bear market 

On the other hand, the airlines 
threaten to be in a bull market. The 
popularity of this always speculative 
group is based on the better earnings 
resulting from high seat occupancy of 
popular jets and generally expanding 
passenger and freight traffic 

There is a 
airlines 


the 


less 


that 


era ol 


theory, too, 


are tacing an 
troublesome equipment problems. In 
the past, too rapid technological prog- 
ress in air has 


transport design 


necessitated constant replacement of 
perfectly good equipment with highly 
expensive better planes, and that has 
kept airline managements in continu- 
hot water with financing prob- 
lems. It probably will be a long time 
before something better than the 
Douglas DC-8 and the Boeing 707 is 


developed. New plane development is 


ous 


not being subsidized as extensively by 
the military 
present 


and any step up from the 


jets would involve too high 


speeds, too high costs per plane and 
con- 


(41). 


{merica rt 


insuperable airport problems. I 
tinue to like United Ai 
Eastern Air Lines (38) 
(26) 
more speculative issues such as Trans 
World, or to the short-haul 

Brunswick-Balke (104%4 for the old 
stock, 
peals to me as an attractive 
The 


improved a great deal 


Lines 
and 
Airlines I would prefer these to 


carriers 


about to be split 3-for-1) ap- 
specula- 
tive has 


issue management 


Current earn- 
ings, if anything, understated 
1 would $10 a 
September: quarter) or a 
for the old stock this 

little more in 1960. This is a 
‘leisure stock. As 


grown 


are 
(verv big 
little better 


Veal 


guess share 


and a 
great 
the 


time” much as 


company has ecent years, 
Business in 
that 


pinst tter 


l expect it to grow more 
1960 not 


IS any 


hand tor does 


there 


suggest 
Saturation yet i 
Mac hines 

The re 
on Fruehauf (2542) this 
ably the 
at first. This 
the $2.15 to $2.25 a share 
1960 about $2.90 on a fully 


option-exer< ised 


of a dividend 
Prob- 


basis 


Is a good chance 
month 
on a $1 


should be in 


will go 


stock 
vear’s net 
area, with 
conve rted, 


The re 


significant 


basis has 
and 


the 


been persistent ac- 


cumulation in stock for a long 
time 

the stocks, HJ 
Heinz (8242) would appear to be un- 
the 


Paying $2.20, this issue offers 


Among quality 
| . 


dervalued in relation to most of 
others 
a return of only about 2.7%, but earn- 
ings have been averaging $6 a share 
the 
could approach $7 yeal 
book the stock is 

$73 a share, which is high in relation 


stock 


easily 
The 


around 


for past four years and 
this 


value of 


especially for a food 
45) 


10 price 
(CONTINUED ON PAGE 
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That's how most people tend to react when you offer them some- 


You can’t blame them of course, because there are times when a 
dash of skepticism can come in mighty handy. 

There are other times though, when we wonder 

We're thinking about the standing offer we've always made to 
anybody who owns stock or wants to. What's the offer? Just this 
On request, our Research Department will provide you with a 
thoroughly objective analysis of your present holdings or prepare 
the most suitable investment program it can for any particular set 
any specific amount of money. 
again, we make no charge for this 
service. You're not obligated in any way. 

We can hope, of course, that on the basis of the analysis we send 
you or the program we prepare, you will decide to do business with us 

If you're willing to take that chance, we'll send the very best 
answer we can to any question you may have concerning your pres- 


buy in your own situation, 
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obreast of the situation as it de 
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WARNING TO 
AMBITIOUS MEN 


from The 
Wall Street Journal 


The next five exciting years will be filled 
with opportunities and dangers 

Fortune will smile on some men 
aster will dog the footsteps of others. 

Because the reports in The Wall Street 
Journal come to you DAILY, you get the 
fastest possible warning of any new trend 
that may affect your business and your 
personal income. You get the facts in 
time to take whatever steps are needed 
to protect your interests, or to seize 
quickly a new profit-making oppor 
tunity 

If you think The Wall Street Journal 
is just for millionaires, you are WRONG! 
The Journal is a wonderful aid to sal 
aried men+-making $7,500 to $25,000 a 
year, It is valuable to owners of small 
businesses. It can be of priceless benefit 
to ambitious young men who want to 
earn more money. 

The Wall Street Journal is the com- 
plete business DAILY. Has largest staff 
of writers on business and finance. The 
only business paper served by all three 
big press associations. It costs $24 a year, 
but vou can get a Trial Subscription tor 
three months for $7. Just tear out this 
ad and attach check for $7 and mail. Or 
tell us to bill you. Address’ The Wall 
Street Journal, 44 Broad St., New York 
4,N. Y. FM 11-1 
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DO YOU 
OWN ANY OF 
THESE STOCKS? 


Allis-Chaimers Mfg. Co. Are you planning to 
Aluminium Ltd buy them? Check first 
American Airlines, Inc. with Babson's — the 
Avco Mtg Country's oldest per 


Borg Warner 
sonal investment ad- 
Certein-teed Prod. Corp 
visory service 


Columbia Ges System ao M “ . 
Crowell-Collier , Al NO . COST OR 
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Fairchild Eng. & Airpl. check your list against 
General Motors our master HOLD or 
Industrie! Rayon REPLACE LIST of 
Loew's Inc. more than 1400 com- 
Motorola pany situations 
NW. Y. Contrel RR Today's great market 
aod a Chemical uncertainty makes this 
ms a stock check extremely 
itlips Petroleum valuable. Check 7 
Pittsburgh Steel - 
Sefewey Stores, tac. stocks you own or are 
Sperry Rand Corp planning to buy and 
mail this ad today 


Stenderd Oi! Co. (W.).) 4 
Tennessee Gos Trans NO COST OR OBLI- 
GATION 


United Fruit Co 
BABSON’S REPORTS 


Dept. F-102 
Wellesley Hills 81, Mass. 
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MORE | 2.2. 


We suggest Class ‘‘A"’ stock of aggressive 
small-loan chain. Dividends paid since 
In42 


Currently about $6.00 per share 


ALBERT J. CAPLAN & CO. 


Members: Phila.-Balto. Stock Exchange 
Boston & Pitts. Stock Exchanges (Associates 


4516 Locust St., Philadelphia 2, Pa. 











STOCK ANALYSIS 


by HEINZ H. BIEL 


The British Set An Example 


Tue BritisH people have handed their 
conservative government a decisive 
mandate for another five years in of- 
fice to continue policies which have 
brought prosperity to their country 
and restored the prestige of thei 
economy and the soundness of their 
It was the first time in more 
than 90 years that any British party 
had won three elections in a row 


currency 


Our own politicians should observe 
that the British re-elected an adminis- 
tration which had not exactly molly- 
coddled them in the 
promising heaven on earth in the 
future. The proved that a 
politically mature nation will accept 
austerity 


past nor was 


election 


and even hardships unde: 
competent and determined leadership, 
and it will respect and endorse a gov- 
ernment that chooses the 
than the 
will 


right 
way. We 
make a 
year from now 
Let us hope that both parties realize 
that our electorate will prefer a sound 
platform and strong leadership over 
cheap and empty promises. 

With political 
Britain 
five 


way 
our- 
majo1 


rather easy 


selves have to 


political decision a 


Great 


another 


stability in 
assured for at 
American may 
wish to study with greater interest and 
confidence the 


least 
years investors 
Britain’s 
industrial company, Imperial 
Chemical Industries Ltd (1.C.1.) 
Since American Depository Receipts 
(ADRs) are listed on the 
Stock Exchange, I.C.I. shares can be 
bought and sold without the compli- 
cations 


merits of 
largest 


American 


often involved 
when buying foreign securities 
Imperial Chemical ranks second in 
size only to du Pont among the world’s 
leading chemical companies with a 
sales volume likely to reach $1.4 bil- 
lion this year. Its far-flung activities 
comprise virtually all fields of chem- 
istry, from heavy industrial chemicals 
to fibers, plastics, dyestuffs, explosives, 


and delays 


fertilizers and pharmaceuticals. It also 
has major interests in aluminum, cop- 





Est 

Recent 

Price 

Imperial Chemical 7% 
Allied Chemical 118 
Dow Chemical 84 
du Pont 257 
Monsanto Chemical 48 
Union Carbide 140 


A—Actual for year ended May 31 





CHEMICALS COMPARISON 


1959 
Net Per 
Share 


$0.53 
5.25 
2.39A 35.1 
9.50 
2.25 
5.50 


*plus stock 


per, titanium and 
other metals and 
alloys. The nearly 
100 

which 
solidated in 


companies 
are con- 
LCI 
operate in most 
countries of the 
British Empire and the free world. 
The 
the point where its huge capital ex- 
penditures of the past decade, nearly 
$1 billion, are beginning to produc« 
Afte 


when heavy starting-up expenses and 


company now seems to be at 


tangible rewards several years 
rising depreciation charges held down 
profits (an experience shared by many 
leading American chemical 
LCI 


year a most significant profit margin 


compan- 


ies), is expected to report this 


increase and resultant record 


ings. Informed 


earn- 
estimates indicate a 
50°, increase in per share (equivalent 
to ADR) earnings to 50c-55c against 
34c last The interim 
dividend is expected to be followed 


yeal increased 
by a higher final dividend to raise to- 
tal dividends for the year to at least 
28c and possibly to as much as 3542 
(The dividend is subject to a with- 
holding tax of 3854 part or all of 
which can be reclaimed by investors 
subject to American income taxes.) 

It is understandable that the Ameri- 
“an investor will 
premium for a domestic security with 


pay a substantial 


which he is much more familiar and 
whose financial reports do not need 
“translation.” But in view of the 
greatly nolitical and 
nomic position of Great Britain it may 
whether the 
difference in 


improved eco- 


be questionable enor- 


mous price /earnings 
ratios and dividend yields is warranted 
table) 

LCI 


an earnings potential of over 80c a 


(see accompanying Longer- 


range projections for indicate 
share within five years with a com- 
in dividends. If 
this 
most 


mensurate increase 


these estimates can be realized, 


stock of one of the world’s 





Price 
Earnings Est. 1959 
Dividend 


Ratio Yield 


13.5% 
22.5 


$0.28 3.9% 
3.00 2.5 
1.20* 1.4 
27.1 6.00 2.3 
21.3 1.00 2.1 
25.4 3.60 2.46 
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Edison Company 


DIVIDE NDS 


dends 


CUMULATIVE PREFERRED STOCK 
4 08% SERIES 
Dividend No. 39 
25 cents per shore; 
4.24%, SERIES 
Dividend No. 16 
26'/> cents per shore; 
4.78% SERIES 
Dividend No 8 
297" cents per shore 
4.88% SERIES 
Dividend No. 48 
30'/) cents per shore 
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prominent growth companies should 
prove a desirable investment 
Crowell-Collier Publishing Co. (21) 
has tripled in price since it was dis- 
cussed in this column some 2'+ vears 
ago. The then just 
about getting back on its feet after 
narrowly avoiding bankruptcy by the 
timely 


company was 


termination of! its 
publishing 


magazine 
activities Its principal 


‘assets’ and speculative attraction 
then was a big loss carryforward which 
assured tax free profits for vears to 


Crowell-Collier has 
excellent comeback and pay-off time 


come made an 
is now here 
4 stock next 
month, the first distribution to stock 


with a declaration of a 


dividend, payable 


holders since mid-1952 
The company’s book divisior pub 


Har- 


vard Classics, reference books, etc., is 


lishing Collier’s Encyclopedia, 
growing steadily and is expected to 
reach a record volume of close to $31 
million this year. The outlook for in- 
creased school enrollments in the next 
tew years promises continued growth 
of encyclopedias and other books 
The new management has been par- 
ticularly successful in developing the 
earning power of radio station KFWB 
in Los Angeles which was acquired 
in October 1956, just two months be 
fore the demise of ‘olli s Magqa- 
ine. KFWB now 
leading radio stations 
geles airca 
This year, with the confidence based 


on its great success in building up 
both audience and profits in Los An- 
Crowell-Collier acquired twe 
additional radio KEWB 

Oakland, Cal. for $750,000, and KRWB 


$625,000 vhich 


geles, 
Stations, 
in Minneapolis fo. i 
should begin to contribute to earnings 
next year. Further expansion in this 
field seems probable if the manage 
ment can find suitable properties 
Earnings, still tax free, are expected 
to rise from $1.97 a share in 1958 to 
an estimated $2.25 this year despite 
an increase of over 10°, in the num- 
ber of shares resulting from conver- 
sion of debentures (now retired) and 
exercise of options. The loss carry- 
forward wil! be exhausted next yea 
and earnings will be partly taxable 
in 1960 and fully taxable in 1961 
However, the upward trend of pre- 
tax earnings is such that the growth 
of net income after taxes will only be 
retarded for a few years with pet 
share net holding near present levels 
In 1957 we described the stock of 
Crowell-Collier as a radical specula- 
tion. It is still a speculative issue, but 


health 


is well 


with the company’s financial 
and earning power restored, it 
on its way to acquire investment 
characteristics. Now selling under ten 


stock hi: 


times earnings, the 
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are well managed, have good earnings 
prospects, yet are overlooked by the aver 
age investor. We specialize in the selection 


of these stocks selling under $5 or $10 
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IS NOW THE TIME 
TO SPECULATE: 
IN WARRANTS? 


A well-timed speculation in warrants 
at very low prices can offer you big 
profits — even a small fortune in a 
short time. Here are two examples of 
‘leverage’ gains offered by warrants 
while $100 in Tri-Continental’s stoc} 
was growing to $1,623 in 48 months 
$100 in Tri-Continental's warrants grew 
to $17,200 or 10.6 times as mucl 
And while $100 in Hoffman Electronics 
stock was growing to $2,267 in 24 
months, $100 in Hoffman Electronics 
warrants grew to $50,000 or 22.1 
times as much. As you can see, $100 ir 
warrants (especially at low prices) can 
do the work of $1000 or even $2000 ir 
growth stocks. Certain warrants are 
still low-priced now. And our Editors 
in a new Special Report select for 
you: “Eight Growth Warrants That 
Can Make You Big ‘Leverage’ Profits” 
A copy of this new Warrant Report is 
yours as a special bonus now when you 
send just $1 (new readers only) to try our 
unique advisory service “The Growth 
Stock Letter’ for the next two weeks § 
Mail this ad with your name and address * 
and $1 today. Send to Dept. F-40 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — 
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“TEN MOST 
ACTIVE STOCKS 


A vast amount of research was made before 
offering “THE TOP TEN,” an analysis of the 
ten most active stocks of the week listed on 
the N.Y.S.E. This analysis is keyed to timing 
—volume—-price range, and volatility. To the 
best of our knowledge this is an important 
first’ in stock analysis 


Some issues such as Gen. Motors and Stand 
ard of N. J. make insignificant appearances ‘n 
this list, but profits up to 300°) have been 
made on such stocks as Am. Motors, Standard 
Pkg., Gen. Tire and Polaroid 


Intense activity projects many special mar 
ket situations into the most active list. The 
investor who insists on being fully informed 
will find many answers to the problem of 
establishing positions in many good situations 
is they come to the fore. 


— CAPITAL GAINS — 


To achieve capital gains is a primary objec 
tive for investors in all tax brackets. To help 
attain this goal we would like to have you 
read our book, “TRADING BLUE CHIPS 
FOR CAPITAL GAINS.” We will send you 
a copy and 4 weeks of our complete advisory 
service including the new “TOP TEN ANAL. 
YSIS” for only $1.00 (or $1.25 airmail) 
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108 South Los Robles, California 


EQUITABLE 
Gas 


COMPANY 


Pittsburgh , Pa. 
At a meeting held October 20, 1959, the Board of 
Directors declared quarterly dividends of $1.09 per 
share on the 4.36‘ Convertible Preferred Stock 
and 43%, cents per share on the Common Stock 
Payable December 1, 1959 to all holders of record 
at the close of business November 10. 1959 
H. 8. Netting. Jr., 
Secretary 


Pasadena, 














INVESTMENT POINTERS 


Good Quality Common 


In my last column, I urged readers 
to be extremely careful in making 
new purchases for a while and sug- 
gested that profits be accepted in the 
so-called growth stocks on all rallies, 
and that interested in 
and safety consider leading corporate 
and U. S. Treasury bonds and high- 
grade preferred stocks. That some in- 
vestors not interested in bonds 
and preferred stocks, I am well aware. 
Accordingly, I submit below a port- 
folio of first-class common stocks, all 
of which of good quality and 
offer a reasonable return, plus a 
chance for long-term appreciation. All 
are in strong financial condition and 
have excellent managements, and in 
most cases, have a long record of un- 
interrupted dividends 


those income 


are 


are 


American Stores was commented 
October 15th issue 
American Telephone should con- 
tinue very well. If ever there 
was a growth company, it is AT&T 
Indeed, recently an important finan- 
cial called attention to the 
fact that, during the last 10 years, the 
percentage gain in “Telephone’s” 
profits was substantially ahead of that 
shown by many 


upon in the 


to do 


service 


leading companies 
Earnings this year are expected to be 
around $5 per share vs. $4.67 in 1958 
Earnings should increase further dur- 
ing the and, I 
another increase in the dividend will 
be forthcoming 

Tobacco very 
well, having reacted only seven points 
from its high reached this 
Earnings for 1959 should be in 
the neighborhood of $9.25 per share 
vs. $8.55 in 1958, and it is my opinion 
that before too long the dividend will 


years ahead believe, 


American holds up 


earlier 
year 





1959 


high price 


American Stores 105 75 


American Telephone 89 78 
American Tobacco 107 99 
Broad Street Trust Co 52 45 


Commercial Credit 67 59 
Continental Baking 55 49 
Insurance Co. of N. America 147 116 
International Paper 133 


Kennecott Copper 117 92 
Philadelphia Electric 57 50 
Quaker City Life Ins. Co. 57 46 


Socony Mobil 52 40 
West Penn Electric 38 36 





COMMON STOCK PURCHASES 


Recent 


by J. DONALD GOODWIN 
Stocks 


be increased. A 
stock split also ap- 
pears quite pos- 
sible during the 
next 12 months 
The company’s 
dual-filter Tarey- 
ton, which has 
been on the mar- 
ket for approximately one year, is do- 
ing wonderfully well. A new menthol 
cigarette called Riviera is currently 
being tested and will undoubtedly be 
distributed nationally sometime in the 
not too-distant future and could be 
an important addition to future earn- 
ings. 

Broad Street Trust Co. (traded 
over-the-counter), an important Phil- 
adelphia bank recommended here 
several years ago, continues to do 
quite Earnings have shown a 
steady with $2.04 a 
being earned for the six months ended 
June 30 this year, vs. $1.81 a share for 
the same period a year ago 


well 


increase, share 


Earnings 
for the full year should exceed $4 a 
share by a comfortable margin, which 
warrants the thought that an increase 
in the dividend or an extra in cash or 
stock is entirely possible. Capitaliza- 
tion is small, consisting of but 343,200 
shares of common stock. An excellent 
stock for improving income and mod- 
erate appreciation 

the second 
installment 


Credit is 
the 
company’s 


Commercial 
largest company in 


field. The 


record of sales, earnings and dividends 


finance past 
is excellent and is one of steady im- 
provement. Earnings this year should 
reach $5.40-$5.50 per share, with the 
possibility of over $6 a 


share next 


year, so that an increase in the current 





Dividend 
each yeor 
since 


Indicated 


dividend Yield 


$2.00 plus 7.7% 1939 
5% stock incl. stk 
3.30 4.2 
5.00* 5.0 
1.65 plus 7.7 
4% stock incl. stk 
2.80" 47 
2.20* 45 
3.00 2.6 
3.00* 2.3 


1881 
1905 
1923 


1933 
1943 
1874 
1946 


6.00 6.5 
2.24* 45 
0.75 plus 11.6 
10% stock incl. stk 
2.00 5.0 
1.60* 45 


1934 
1902 
1955 


1902 
1948 


*| believe this dividend will be increased before too long. 
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$2.80 annual 
surprising. 
Continental Baking is the nation’s 
largest baker of bread and cakes. The 
company’s sales have grown impress- 
ively throughout the years as a result 
of normal expansion plus acquisitions 
Indeed, during the last year 
than four small companies were ac- 
quired, so that 1959’s volume should 
approach $380-$390 million vs. $328 
million in 1958. 
Continental's earnings, too, 
pected to gain this year, and for the 
first six months were $2.48 a share vs 
$2.15 for the same period a year ago, 
so that for the full year, earnings of 
around $5.20 a share are quite pos- 
sible. I continue to believe that the 
current $2.20 annual dividend will be 
increased and that in due time, the 
stock will reach a range of 70-75, and 
be a candidate for a stock split. There 
are only 


dividend would not be 


no less 


are ex- 


1,872,000 shares of common 

stock outstanding 
Insurance Co. of 

(traded on the 


North America 
American Stock Ex- 
change) is a newcomer in this column 
It is one of the 
companies (it 


country’s oldest 
is the largest fire in- 
company), with total 
exceeding $1 billion. In addition to 
fire, the company writes 
and inland marine, extended coverage, 
auto, general liability, life and othe: 
types of 


surance assets 


also ocean 


insurance 

The company’s business is handled 
throughout the United States by 
20,000 insurance agents. Foreign busi- 
ness is also large and should be an 
important contributor to earnings 
during the decade ahead. Finances are 
quite strong. As of December 31, 1958, 
the company’s total investments were 
$853 million, of which U.S. Govern- 
ment obligations, state and municipal 
bonds, and other’ bonds, totaled 
3214% Book value pe! share 
amounted to $116.89 

International Paper, recommended 
recently, continues to hold up 
well and, I believe, is headed for 
a stock split. Earnings this year and 
next are expected to be on the upside, 
the $1 billion 
first 


her e 
very 


and sales could reach 
mark this year for the 
the company’s history 

Kennecott has declined 
from a high of 117 reached earlier this 
year to a recent low of 90, and is now 
around 93, where the yield is 6.5 on 
the $6 annual dividend. Earnings this 
in all probability, will not be as 
good as estimates, due to 
strikes in the copper industry. How- 
ever, it is expected that the full year’s 
results will cover the dividend. An 
improvement is looked for in 1960. 
The company is very strong finan- 
cially, and is very capably and ef- 
ficiently managed. 

Philadelphia Electric is one of the 


time in 


Copper 


year, 
earlier 


ForBES, NOVEMBER 1, 1959 


largest utilities. Earnings this 
are estimated at around $2.90 a 
$2.76 a share in 1958. A 
continuation of growth in earnings 
and revenues is expected during the 
years ahead. 

Quaker City Life 
recently declared another 5 
dividend, bringing total 1959 
bursements to 10 in stock 
cents in cash, which, at its 
price of 46, affords a total return of 
11.6%. Due to changes in the federal 
tax for life insurance companies, 
Quaker City’s income 
yea 


five 
yeal 
share vs. 


Insu rance Co 
stock 

dis- 
and 75 
present 


tax liability this 
$225,000 over 

However, it 
that 
this increase in taxes, improved oper- 


is approximately 
the amount paid in 1958 
is interesting to 


note despite 


ations this year are expected to in- 


crease least 10 
1958 

I think it is 
note that 


“seven 


earnings at ovel 


also interesting to 
according to company re- 


ports companies have been 


acquired in the past three and 
at the present time, the 
negotiating 
ditional companies.” 
Socony Mobil has been 


loss 


years, 
company is 
for the acquisition of ad- 


under tax 

St veral 
stocks, 
selling will 
Neverthe- 
internal changes have 


selling 
months, as have most oil 
the chances are that the 
persist for a while longe: 


pressure for 
and 


less, some been 


made during the last year and earn- 
ings for 1959 are currently being esti- 
mated at around $3.50 a share, up 
slightly from the $3.24 a share 
last yea! 
Weakened oil 


have 


earned 


and increased 
industry this 
AK. § 
Phillips Petro- 
brighte 


prices 
costs plagued the 


yeal However, according to 


Adams, 


leum, “a 


chairman of 
much Situation 


should exist in the oil industry next 
with demand for petroleum con- 
tinuing to gain 3° to 5 


the next several years 


year, 
annually 
over Socony 
is a fine company, and, at somewhere 
around its present price of 40, would 
appear undervalued 

West Penn Electric’s earnings fo 
the 12 months ended August 31, 1959 
were $2.35 a share vs. $2.21 a share 
for the same period a year ago. It is 
probable that last 
period of the year will not be as good, 
the steel strike 
termination of the 


earnings for the 


However, 
strike, the 
trend of earnings is expected to im- 
prove again. In addition, 
dustries in the company’s service area 


due to 
upon 


new in- 


are expected to add further to earn- 
ings improvement during the 
ahead, and I believe before 
the chances are good that the dividend 
will be increased. Readers may recall 
that West Penn Electric has raised its 
dividend in ten out of the last 11 
This is remarkable 


showing. 


years 
too long, 


years indeed a 





QUALITY GROWTH 
STOCKS 
AT BARGAIN PRICES 


In the recent market some good grade 
stocks have dropped as much as a third 
from their highs . although their 
growth potentials remain intact. A group 
of the best of such issues is analyzed in 
this study. 


This special study, sent free to all new 
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TECHNICAL PERSPECTIVE 


by JOHN W. SCHULZ 


Special Cases 


ONE OF 
was Glen 


October's attention-getters 
Alden (24-25), which re- 
peatedly made the “most-active” list 
As the chart shows, 
of Glen Alden 
Industries touched off a 
sharp from the long 
range (base) of 1954-58 
During that 
so much stock had presumably moved 
into that the 
speculative demand could 
not be fully met below the high 20s 
The underlying supply-demand situ- 


at rising prices. 
last spring’s merger 
List 


rise 


and 
trading- 


sidewise movernent, 


strong hands post- 


merge! 


ation could be estimated in numerical 
Point & Figure chart 
trading-range base 


terms on the 
where the en- 


compassed 16 vertical columns of 
$10 
“pivot point” in 
the This 


suggested a potential carrying power 


reversals 
(I don't 
the last 


across the line 
the 


column of 


price 
count 


base ) 


of some 16 points for a developing up- 
target at 26) Actually 
with the help of the high bull market 
fever 


trend (see 
the move carried to 29 
rally failed 


29, and the 


in July 
Later, in July, a minor 
to better the first top at 
following decline completed (at 24) a 
small top reversal. If measured at 
26, just above its lower limit, thi 
versal structure yielded a downside 
target at 20, which was missed by one 
The low at 21 was 
in September. By the 
industrials hit their 
Glen Alden was 
With the 
the 25 


was 


ea | / 
time the DJ 
Sept Zé low 


point made 


moving up agal 


first entry for Octobe (© or 


small reversal bass 
This base cal 


measured on the 23 


line), a 
completed 
line: from the 


it vields a target six points up at 29 


which suggests at least a probable test 


of the July double top. But you could 


just as logically increase this measure 


( the one 


and tl 


column 
reached 26) 


ment by one 


which the rally 


POINT & FIGURE CHARTS 
PRICE REVERSALS OF 


1 POINT OR MORE 


+s 
=x 
“x= 
ot x 
gxx x 
we > x 
—_— 
—gl 


ee eee! 


3LEN ALDEN (GA) 


em 


THEATRES 
@ TEL 








place a 
30. t.e 
July top 

Some 


probably 


target at 
above the 


supply 
remains 
to be mopped up 
between the cur- 
rent price and 29, 
but the new 
looks 

enough to suggest a probable move to 
30 or better over the 
provided the 


base 
now strong 

intermediate 
term general stock 
market climate is not actively bearish 


With the 


visualize the 


price at or over 30, you 


can chart showing a 


brand-new reversal base in the 21-29 
range that could be measured at. say 
the 25 level 
lative measurement on that line would 
give you a tentative target at 40 
open chart). 


Situation 


At present, a full specu- 


(see 
circle on implying a 
supply-demand similar to 


what 


presumably developed earlier 


$10 line. So, if I wanted 
to speculate in this situation I should 
rally 
the: 
perhaps over) 40 


across the 


expect, on technical grounds, a 


to 30 and in due course a fu 


move toward (o1 


any ubstantial part ol such a rise 


would be a Satisfactory percentage ol 


current price I should try to buy 
iround present levels (24-25 

minor weakness 
ght abandon the position 
rally and await furthe 
velopments f a reaction cat ed to 


ron about the chart position as 
though the 
re asonably 


nowt 29 


support at 21 


looks 


Con 


strong 

parisons between stocks can 
but I think ther 
plac ing the | 


treacherous 
ustiNcation to 
of N Theatres & Tel 
(11-12) that of Glen 
Though originally similar to 
RKO Theatres Con 
became List Industries 
Glen Alden), NTR 
toward aggressive di 
But NTR’s fundamentals 


ing, and its 


tiona 
next to 
ie oid Dany 
(which and 
has taken 

t steps 
cation 
present 
similar to that 
Alden took off 
spring Here, too, is a small 
that target at 16 
measurement on the 88 
that 
complete decisively a 


chart position is pretty 


from which Glen last 


base 
Structure vields a 
line 


from 


here, too, a move toward first 


target should 
much larger, latent base reaching back 


to 1954. What 


move remains to be 


would such a 
but it’s 


worth considering that the potential 


trigge! 


seen 


extends across enough col- 
target at 


base now 


umns to project a tentative 


27 from the $10 line 
with GA) 

In sum, 
othe 


(again, compare 


this looks to me like an- 
useful speculative vehicle that 
could do very well percentagewise, at 
have to 
battle a persistently weak stock mar- 
ket. In any event, the chart 
reasonably strong support around 10 
range. Armed with 
I think I should like to pick 
lear recent 
(Those 
strong, 
traded 
For somewhat 


least so long as it doesn’t 


suggests 


more in the 7-9 
patience 
up stock 
minot 


prices or! on 
Ww ho like 


investigate the 


dips thei 


leverage may 
over-the-counter. ) 
different 
(29) 


warrants 
reasons 
Container Corp looks to me like 
a “special case” too. Squarely realiz- 
ing the target from the 1956-58 bass 
the stock made its bull market high 
at 30 in November 1958. Thereafter 
it declined against the general market 
then failed to make a 
new high with the market in August 
But lately, CNR has acted better than 
the DJ 
held 
rent price equals the August high, one 
November 1958 top 
on the chart a complet 


until July and 


industrials: September's low 


above July’s low, and the cur 


point under the 
You can see 
small reversal base in the action of 
April-August 
low at 26 and vielding a conservative ly 
projected target at 31. This littl 
implies that the November 1958 high 
(30) can be exceeded 

| sutral 
moment an 

l the chart will 


sal base in the 26-3 


resting on a multiplk 


base 


again 


ing at least a me 
climate. The 
plotted show 
new large reve! 
An extreme measurement 

latent base on he 28 lev 

now would make it possible to pi 
a tentative targ at 43 (open circl 
art) Once 


the resulting new sup ylv-demand re 


, 
on cn this base s complet 
lationship should permit res 

the major uptrend i 


quality stoc k Purchases 

oO} 

patience 

but abo\ 

Olat 

could be Cl 

rea desirable 
tur 


MARKET 


ad occu! 


POINT & FIGURE CHART 
CONTAINER CORP CNR 
(PRICE REVERSALS 


1 POINT OR WN 
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October, but it did become possible to 
discern some important landmarks 
In the DJ industrials (hourly data), 
a trading range had been established 
in the 628-640 zone. A decline 
this range should signal a test of the 
which I still 
importance. A 


out of 


area down to 615, 
critical 
above 640 could bring a rally to, say, 
But 


could carry 


con- 
sider of rise 
such a 
no higher than 646 
I think it would be 
would 


the mid-650s even if 
rally 
or a shade more, 
helpful 


remove the 


extremely because it 


presumably action below 
645 of last 


of a potential top reve 


April-June as a large part 
sal. The 


would thus be 


mar- 
ket as a whole 


placed 


on a much sounder footing, and, 


though 
still be 
tion of the n 
646-plus 


villing to 


a more base de velopment will 
necessary to support resump- 
rally to 


make me 


1ajol uptrend a 
would probably 
spend some serious invest- 


vent money on subsequent dips 


HOOPER 





(CONTINUED FROM PAGE 39) 


year, i8 


abroad 


In the fiscal 


ot earnings 


most recent 
originated from 
have much 
in other 
States 

is family held 
stock because it 
thin” market, but the 


potential 


Convenience foods more 
countries than 
About 48 of 


This is not a 


room to grow 
in the United 
the stock 
good trading has a 
and 


much 


values 
it would seem to be 
greater than in most blue chips 

It is dificult to find much optimism 
in the tool trade. New orders 
are not well, and 


machine 
coming in foreign 


competition seems to be especially 


troublesome in this industry. . 
that Timken Roller Bear- 
way to earning $5 a share 
stock and 
high price earn- 

Scovill Manu- 
which 


Understand 
ing is on the 
this vear: it is a high grade 
entitled to sell on a 
ings ratio basis 
has 
1855, 
this 


sells 


facturing, the company 


paid dividends every year since 
share 


stock 


ment 1s 


is expected to earn $2.50 
year and $3.50 next. The 
round 26 A 
joing what appears to be a bette 
ob with it A late estimate is 
that Philip Carey (407s) will 
$4 a share 
property 
vell Better 
oofing would be 
ly no yet 


sertive 


new manage 


show 
this year. The new asphalt 
seems be working out 
profit margins in asphalt 
he Ipfi il 
ready to make an as- 
recommendation to 
stock, but I think Douglas 
(41!2) should be 
This year’s report will be pretty 
bad, but 
able 
company 
over 90 


buy the 
Aircraft 
bottoming out before 
long 


next year should be profit- 


Douglas is a thoroughly good 


The stock is down from 
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3 STOCKS UNDER ‘10 


UNUSUAL TRADING GAINS 
with Unhedged Profit Objectives of 87% to 116% 


An investor who has wa 
profits suddenly 
knows that it's just as important to “ge 
out” of a stock at the right t 
to “get in 
For the 
Spear & Staff has prep 
port to help yo ih 
now 


ched his paper 


trader who w 


Which of These 19 Stocks 


shrink out of sigh 


{ 
t 


t 3s 


Promise the Greatest Gains Today? 


Babbitt Nat. U nel 
Botany ind N 
British Pete Panellit 


theast Airt 


Canada Dry Reeves Sound 


Catalin Corp 
Fairbanks Whitney 
Ford Motor Ltd 
Lear Inc 

Muter Co 


Nat. Bellas H 


Spear Editors have 
under $10 specifica 
wants wis prop ol 
and who 7 rejer ‘ 
time involved. Thes 
mn anew Special Report call 
Unper $10 Witn 
OF 5 TO 116% 


STOCAS 


PROF! 


Here ire son 
Ry port 
0 


e of the highlights from the 


§ SPECIAL OFFER 


To prepare you for larger trading 
gains in 1959-60, we will send you 
@ copy of this new Report with a 
2-week trial subscription to the 
Spear Market Letter for just $1. (New sub 
scribers only.) Send this ad, your name, 
address and $1 today to Box SP-1.16C 
Check here if you prefer a 3-months 
trial at special $15 rate 
$20) 


SPEAR & STAFF we. 


INVESTMENT ADVISERS SINCE 
Babson Park, Mass. 


(Regular rate 
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TENNESSEE GAS 
TRANSMISSION COMPANY 


HOUS 


The regular quarterly dividend of 35c per 
share has been declared on the Common 
payable December 18, 
stockholders of record on November 27 


TON, 


TEXAS 


1959, to 


J. E. IVINS, Secretary 











COLUMBIAN 
CARBON COMPANY 


One-Hundred and Fifty-Second 
Consecutive Quarterly Dividend 


A quarterly divider 
share on the Capital Stock 
Company will be paid Decer 
1959 to stockholders of r« 
close of business November If S89 
eeey 4. oo 
Vice-Presid F S 


i of 60 cents per 
‘ the 
ber 


© st the 








arket? 


market falls. many comr 
k warrants g 


ear 
When the 


jown | Y MA 
Hord the ‘ ’ 


ppre edt id 
ead the SPECULATIVE MERITS OF COM- 
rag svecs WARRANTS by Sidney Fried, 

the vod @ out 
by tof ll 

w about. For 
‘ H M. Associctes, 
ith Ave New York 
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there is only 
ONE mutual 


investment fund 
named 


atl a 
/ ee | 
FUND 


INCORPORATED 


IT 1S THE ONLY FUND CONCENTRATING 
IN THE ENERGY FIELD THAT IS OFFERED 
WITH NO COMMISSION OR SELLING 
CHARGE OF ANY KIND. Shares are 
offered at net asset value. There is a 
1% redemption charge 

Energy Fund is a mutual fund investing 
for growth possibilities in electronics; 
high energy fuels; missiles and other 
space uses for energy; atomic energy; 
oil and gas; electric and gas utilities 
and other activities related to the 
energy fields 


SEND FOR FREE PROSPECTUS 
Write Department F 


Distributor 


RALPH E. SAMUEL & CO. 


Members WN. Y. Stock Exchange 
2 Broadway, N. Y. 4, N.Y. 
Tel. Dighy 4-5300 


in varying amounts. For your free copy 


<= of this informative Booklet and prospectus 
send ad with your name and address to Dept. (; + 


THE KEYSTONE COMPANY 


50 Congress St., Boston 9, Moss 
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With One Call Option 
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pportunities in k 
n the market. The prof 
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BOOKRLET gives 16 «¢ mples of 
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prea to skiing 


PUT & CALL CLUB INC. 
INVESTMENT ADVISERS 
1 Exchange Place, Jersey City, N. J 
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THE FUNDS 


Contractuals: 
FULL CIRCLE 


THE FIRST man to introduce a front- 
load contractual plan for buying mu- 
tual fund shares was Henry J. Si- 
monson. He is president of National 
Securities & Research Corp., spon- 

sor of the $460- 
National 
Securities Series 
That was in May 
1930. But in 1938 
Simonson decided 


million 


aks 
— 
_> 


to give up his 
contractual busi- 
ness “In those 
days,” he says, 
Henry Simonson “dealers just 
weren't sufficient- 
ly educated in 
Veteran 


now had a 


contractual 
Fundman 


plans.’ 
Simonson has 
change of heart. Last 
month he reintroduced a contractual 
plan for National’s $60-million 
Growth Stock Series “After a five 
months’ survey,” says Simonson, “we 
decided that the compulsion to keep 
up payments that contractual plans in- 
volve was a desirable thing.” 
Although Simonson would deny it 
strenuously, it still looks as though 
he has not entirely resolved his 
doubts 
(ForBEs 


about contractual 
Sept. 1). After a Growth 
Stock Series shareholder has signed 
a monthly payment contract and made 


plans 


his initial five months’ down payment 
he is given 30 days leisure in which 
to repent. If he changes his mind, the 


custodian returns his money in full 


Portfolio Management: 


BUYING AGAIN 


A MUTUAL FUND with a southern ac 

cent is the no-load T. Rowe Price 
Growth Stock Fund of Baltimore, Md 
For a 


boasts it has neve 


fund with no salesmen, that 


made an organ 
effort and that only got 
1950, its assets are a re 
markably high $23.5 million 

Over its lifetime the 


ized _ sales 


started in 


fund's pet 
formance has been in keeping with 
its label as a growth fund. But para 
doxically it had only 73 of assets 
in stocks at the beginning of the year 
That's a smaller proportion than some 
balanced funds 

The reason was that the fund's 
boss, T 
feel that 
just too high “We 
like the quality growth companies 
like Minnesota Mining & Manufactur- 


Rowe Price, has tended to 
growth stocks 
Explains Price 


many were 


ing—as well as ever. But everyone 
else likes them too. We've had too 
much company in our belief in growth 
stocks. ” 

“So,” “we've moved into 
a defensive position until price/earn- 
ings ratios look more reasonable.” 

The recent stock market decline 
looked to Price like a pretty good 
buying spot. “Since weak spots de- 
veloped in the market,” says Price, 
“we have been buying again.” But 
the fund still is keeping some of its 
powder dry 


adds he, 


Says Price 
we are around 80°, 
rest in cash.” 


“Right now 
invested, with the 


Bond Funds: 
SWITCHEROO? 


MUTUAL FUND groups which sport a 
bond fund usually allow their share- 
holders to switch from the 
stock funds to its bond fund 


times it’s at a 


group's 
Some- 
reduced sales price 
value. That 
raises the fascinating possibility that 


sometimes at net asset 


when the market changes direction, 
there might be a lot of scuttling back 
and forth from stock funds to bond 
tunds, or vice versa 

But does it really happen? It 
seems not, to judge by recent events 
King of the bond funds is undoubt- 
edly the $470-million Keystone 
groups President Sidney L. Sholley 
Sholley’s group manages four bond 
$135 
of all 
Sholley’s summa- 


funds with combined assets of 
million. That's more than 70°, 
bond fund assets 
tion ol 


recent developments in his 


bond funds: “All quiet on the western 
front.” 
Sales, he 


up, but that’s new 


concedes, “have picked 
Conver- 
People hang 
onto mutual fund shares in declining 


money 


sions haven't increased 


markets, waiting for them to get back 
up where they've come fron Con 
versions will pick up when new highs 
are made 

The $26-mil- 
lion Investors Se- 
lective Fund, part 
of the giant $3- 
billion IDS group 
has noticed a rela- 
tive increase in 
conversions But 
the actual 
reports, IS 
And tol 
three dollars seek 
ing shelter in the 


ve! 
every Sidney Sholley 


bond fund, two 
leave Selective for the bracing up 
lands of IDS’ equity 


The same 


funds 

trend appears to hold it 
three bond 
$10 million). Presi- 
dent Herbert Anderson, recently re 
elected National 


funds 


Group Securities 


(combined assets 
president ot the 
1959 
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Association of Investment Companies, 
“When a client asks 


ne about bond funds 


has this to say 
I say: ‘Do you 
bonds. or do vou 
high?’ If 
he wants to buy bonds, well and good 
3ut if he thinks stocks look | 
ponds low, I say How do you Know 
stocks 


owel 


eally want to buy 


nean that stocks are too 


igh and 


won't go higher and bonds 


‘TI had that conve 


ustomer the othe day l 


rsation 


to take out a 13-month lette: 
vith us, make a preliminary 
nd put the balar ce in 


apel 


Taxfree Income: 
VALUABLE NUISANCE 
Fund is an 


and a mild 


; 
Texan fia « its pe folio 


Texas outht 


with $39 million in 
wn 


IOUSTON’'S 
| t< 
mild 
‘ lain 


lu Pont or Jersey Standard as Texas 


hat is. unless Texans wish t 
ompanies It customarily PDavs a ou 
juarterly dividend from income but 
ts latest dividend mounted t only 
d¢ Reasor dividends irom nine ol 
the fund’s biggest income producers, 


ill utilities 
vholly or in part tax-free 


were, tor tax purposes, 
returns ol 
apital. As such they cannot legally 


stockholders but 
Texas receipts 


be distributed to 
must stay in the fund 
of this sort came to about 3.5c a share 
last quarter. 

“We find them troublesome,” says 
Texas President William T. Carter 
Ill. “The average small stockholder 
If he is not 


getting his regular 5c, he will write 


likes to get his dividends 


Actually, for tax pur- 
But he 


us to ask why 
poses he’s bette off this way 


doesn’t always know that.” 
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T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


Free booklet-prospectus describes 
The Common 
Stock Fund = 


of GROUP SECURITIES, INC. 


“— A mutual fund investing for income 
mission. ~ ; 
and possible growth through com 


REDEMPTION PRICE: Net asset mon stocks selected for their invest 


. ment quality. Mail this ad 
value less 1°. 
Neme___. 


OBJECTIVE: Possible long term 


growth of principal and income. 


OFFERING PRICE: Net asset value. 


There is no sales load or com- 


Prospectus on request 
Dept. B 
10 Light Street, Baltimore 2, Md. 


Address 


DISTRIBUTORS GROUP, INC. 
63 Wall Street, New York 5, N.Y. 

















HOW TO RECOGNIZE THE “CALM” 
BEFORE A STOCK “STORMS” AHEAD 


the ability to re e the .) in a stock 


| 7 s ‘ ‘ t 


py P 
“ok ket 1} 


insiders actua ‘ 
Act Now. Ace 


¥ ’ = “ee ~ = . = . « 
INVESTORS RESEARCH 
Company (Dept. F-80) 
922 Laguna Street 
Santa Barbara. Calif. 
N 


*Serving investors in 50 States & 20 Forcign Nations 


SP OR. J. REYNOLDS 


7 o TOBACCO 
; COMPANY 


QUARTERLY OIVIDEND 


u tet 4 Cc I hare 


De- 


Make 
CAMEL, WINSTON, 
SALEM AND CAVALIER 
cigarettes 


PRINCE ALBERT 
GEORGE WASHINGTON 

CARTER HALL 

smoking tobacco 








THE “HOW” AND l= 
“WHY” OF i 
FORBES SECURITIES 





MANAGEMENT 











Today, careful investors must analyze a great complex problems of money management, 
mass of financial data to obtain the minimum that FORBES SECURITIES MANAGEMENT 
degree of knowledge necessary to hold sound was established. The entire resources and ex- 
investments and to make new commitments. periences of the 42-year-old FORBES organi- 
As a result, those not having access to this in- zation are made available to investors through 
tensive research sometimes find themselves this Division. Here, each account is given ex- 
with a badly unbalanced list of securities. Be- pert and thorough analysis and constant super- 
cause of the uncertainties in today’s volatile vision directed toward reaching the individual 
market, they may completely overlook attrac- financial goal of the investor. Your account is 
tive new investment opportunities or fail to immediately assigned to an _ experienced 
take profits at the proper time. FORBES Investment Counselor who sends you 
a als regular reports on your portfolio and whom you 
The responsibilities of money management are may consult by letter, by telephone or telegram, 
further complicated by the fact that in many , 
cases you HAVE NO WAY OF KNOWING 
WHETHER YOU ARE ACTING ON THE To learn more about the scope and purpose 
VERY LATEST INFORMATION! of this outstanding service—how it is organ- 
ized, how fees are determined, how our highly 
It is for the investor with a substantial port- skilled staff takes the 
folio, who does not have the time nor 


or by personal visit at any time 


initiative in making 
recommendations—send today for your FREE 


the necessary experience to cope with the copy of our descriptive booklet. 


SEND FOR BOOKLET—NO OBLIGA SOME ADVANTAGES OF FORBES 

SATION SECURITIES MANAGEMENT SERVICE 
Sermes Coperiites Management inc. Draws upon the statistical-research facilities 
70 Fifth Avenue, New York 11, N. Y. of the famous, 42-year-old Forses 


organization 
Dear Mr. Parrott 


Recommendations are thoroughly impartial, 
unbiased no connection whatsoever with 
brokers dealing in securities 


I would like to learn more about the services of 
Securities MANAGEMENT. Will you kindly 


Obligation complete details? My present 


Forres 
send mre without 
investments are valued 
at approximately $ I have an additionas YOu get recommendations based on the 

in cash available for investment combined, specialized knowledge of 
many investment experts. No one counselor 
acts alone 


Name You have a person-to-person relationship with 


a seasoned counselor—may consult with him at 
any time on matters concerning your program. 
Address 


You are kept posted on developments, new profit op- 


Cit . portunities, of special interest to your particular in- 
_ Subsidfary of FORBES Ine vestment objectives 
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BOOKLETS 


Valuable booklets are published by 
many concerns and made available 
free to interested businessmer The 
best of these on matters of wide 
nterest are listed as a _ service to 
FORBES readers Address your re- 
quest, by number to: Subscriber 
Service Dept.., FORBES Magazine, 

Fifth Avenue, Ne Tove gh. Bs Us 


537. AN INTRODUCTION TO THE OPTION 
Put and Catt) Business: For the in- 
estor with limited funds, put and call 
yptions offer a way leverage’ his 
noney—but increase his risk. This book- 
let tells how. A basic primer. it describes 
the techniques of using puts and calls for 
speculation, also looks into such funda- 
mentals as the time limits on options and 
the terms on which they are purchased 
All in all, it is a very useful introduction 
to a part of the stock market with which 
the average investor is unfamiliar 12 


pages) 


538. Over-THE-COUNTER THE TRADER 
AND THE MARKET: An interesting intro- 
duction to the vast market in which more 
than 50,000 securities are traded (versus 
3.200 on major exchanges). Published bv 
the National Securities Traders Associa- 
tion, this booklet first describes the typi- 
trader, then 
examines the major securities in which 


cal over-the-counter 


he may be “making a market”, including 
government bonds, the stocks of banks 
and insurance companies as well as the 
securities of some fairly large corpora- 


tions (24 pages) 


539. THe European COMMON MARKET 
This is a highly useful compilation of 
facts and figures about the new European 
Common Market, specifically oriented to 
the American businessman interested in 
the possibility of doing business abroad 
The author puts special emphasis on the 
economic potential of the six Common 
Market nations and their place in world 
trade (24 pages) 


540. Ten COMMANDMENTS OF CREATIVE 
RETIREMENT: Written by Bruce Barton, 
the well-known advertising executive, 
this booklet deserves reading by anyone 
who expects some day to retire from 
work. Barton discusses the problems of 
retirement, suggests five ways to prepare 
for it (one of them: “Build a separate 
social life”) and five more to help the 
average person achieve personal fulfill- 
ment outside a job (8 pages) 


541. WHat THe ComMMuNIST OFFENSIVE 
MEANS TO AMERICAN Business: The re- 
port of a special committee of the U.S 
Chamber of Commerce, this booklet 
should be read by all Americans, wheth- 
er executives, investors, or just plain citi- 
zens. The committee delves deeply into 
the implications of the current Sino-So- 
viet economic offensive, and urges that 
American business counter it by playing 
a far more active role in foreign invest- 
ment (20 pages) 
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ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


The real test of education is how 
we live as individuals and as groups 
If we cherish hatred and antagonism, 
our education has failed. If we learn 
how to love, our training has been 
truly successful. 

Dr. FrepertcK MAYER 


This is a world of action, and not 
for moping and droning in 
CHARLES DICKENS 


affairs of 
arithmetic, but in a thousand ways 
go to the root of prosperity of indi- 
viduals, the relation of 
the strength of kingdoms 

WILLIAM GLADSTONE 


Budgets are not merely 


classes and 


Regulation is expensive. It is bu- 


reaucratic and once established it 
exnands; it paralyzes private initiative 
without offering constructive leader- 


ship A.trrep E. SMITH 


One of the signs of the truly great 
artist in any sphere is extraordinary 
activity. It may be that exceptional 
activity is another name for 

SISLEY 


genius 
HUDDLESTON 


Just 
with 


the 
what 


minute satisfied 


you've got, 


you get 
the 
has begun to set in your head 


C. F. Ketrerinc 


concrete 


the ex- 
traordinary men are those who know 
it G. K. CHESTERTON 


All men are ordinary men 


Fate often puts all the material for 
happiness and prosperity into a man’s 
hands just to see how miserable he 
make himself with them 

Don Marquis 


can 


The American economic story, de- 
and drawbacks and 
dreams turned nightmares, is such a 


spite defects 
good and strong and persuasive story 
that it needs no attempt to conceal or 
gloss over blemishes and imperfec- 
It can stand on its own with its 
virtues and deficiencies fully dis- 
played. Like Cromwell's face, the 
U.S. economy is best portrayed “warts 
and all.” HersBert Harris 


tions. 


The Constitution is an experiment 
as all life is an experiment. 
—OLIVER WENDELL HOLMES. 

Books are lighthouses erected in 
the great sea of time.—E. P. WuHrppte. 


50 


There is one rule for industrialists 
and that is: Make the best quality of 
goods possible at the lowest cost pos- 
sible, paying the highest wages pos- 
sible Henry Forp 


Speeches that are measured by the 
hour will die with the hou 
THOMAS JEFFERSON 


B. C. FORBES: 


An important executive m a 
corporation, although a 
brilliant ability, was 
shelved. The real reason for the 
that he concentrated 
overmuch on building his own 
“machine,” meaning that he let 
out good men in order to install 
direc- 


for a 


large 
man of 


action is 


his own appotntees. The 


tors exercised toleration 
while, but 
dent 


the 


when it became evi- 
that his 


company, 


ego was injuring 
concluded 
thet he must be stripped of the 
power he had exercised with an 
eye to himself 
rather than with an eye solely to 
the the organization 
While every big modern enter- 


they 


entrenching 
good of 


final 


erecutives 


prise must have one au- 


thority, wise avoid 
temptations to oust efficient men 
solely in order to install their 
own obsequious pets. A top ex- 
ecutive can remain securely at 


the top only if he is supported 


by top-notch men, regardless of 
who 


originally brought them 


into the organization 


There 


esty In 


hon- 

a thing is right o1 

it's black or it’s white 
JoHuN F. Donat 


is no twilight zone of 
business 


it's wrong 


Content makes poor men rich; dis- 


content makes rich men poor 


BENJAMIN FRANKLIN 


One man gets only a week's value 
out of a year while another man gets 
a full year’s value out of a week. 

CHARLES RICHARDS. 


One can never pa, 
one can only pay “in 
where else in life. 

—ANNE Morrow LINDBERGH. 


in gratitude; 
kind” some- 


What will be accomplished by giv- 
ing a person the right to pursue hap- 
piness without the development with- 
in him of that wellspring of action 
known as that he 
make an effort to realize his right? 
How futile it would be for an indi- 
vidual to be a citizen in a democracy 
and lack initiative 

ALEXANDER J. STODDARD 


initiative, so will 


No path of flowers leads to glory 
JEAN DE LA FONTAINE 


One cannot jump at once to great 
ends. Therefore I hope you will not 
shirk the details and drudgery that 
life offers, but will master them as the 
first step to bigger things 
be a 


One must 
can be a 
HoLMEsS 


soldier before 
OLIVER 


one 
general WENDELI 

He who 
stronger o1 


injured eithe: 
weaker. If he was weak- 
him: if he 


you was 


er, spare was stronge! 


spare yourself SENECA 

That man may last, but never lives 
who much receives, but nothing gives 
whom love, whom 
can thank 


blank 


none can none 
creation’s 


THOMAS GIBBONS 


creation’s blot: 


something no one 
Think 


something no one else is thinking. It 


Read every day 


else is reading every day 


is bad for the mind to be always a 
part of a unanimity 

CHRISTOPHER MORLEY 

Facts 

have a 


back 


frankly faced 
stabbing us in the 
Sir HaroLtp BowDEN 


that 
habit of 


are not 


What all really after is 
some form, or perhaps only some for- 
JosePpH CONRAD 


men are 


mula, of peace 
Anglo-Saxon civilization has taught 


the 
rights; 


individual to protect his own 


civilization will 
him to the 


WILLIAM JENNINGS BRYAN 


American 


teach respect rights of 


others 


More than 3,000 selected “Thoughts” 
available in a 544-page book 


lar edition, $5 


Regu- 





For 
defence 
mklin, Austin 
Texas. What's your favorite text is, that 
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The air you breathe f at 40,000 feet 


ne 


in a jet transport is supplied by this precision 
aenctwme rer as! ‘ 
built turbo compressor. The advanced AiResearch 
"’& Pressurization and air conditioning powered by 
this compressor now enables passengers on 
Boeing’s 707 to travel higher, faster, farther and in much greater comfort than 


ever before possible. World leader in this field from the very beginning, AiResearch 


first pressurized the B-29, then the postwar transports and now the jet airliner. Garrett is proud to 
have been selected again by Boeing to make this major contribution to high altitude, high speed flight. 
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now 


you can save 
like ’60 
with 
America’s favorite 
fleet car! 


Here’s the car that promises you the 
year’s handsomest fleet savings. And 
backing up that promise is the kind 
of dollar-saving dependability that 
has made Chevrolet: America’s lop 
fleet seller* year after year. One look 
tells you this new ’60 Chevy ts styled 
to say the things you want a car 
lo say about your business—and 
you'll find Chevrolet's low prices 
say them in a businesslike way. 
All Impalas and Bel Airs with V8 
engines are 


lowe? in price, as are 


automatic transmissions and many 


Bel Air 4-Door Sedan 


other popular options. Furthermore, 
Biscaynes now include as standard 
equipment envences 


many con 


formerly optional at extra cost. 
Figure with 
Chevrolet 


and you'll find 


trade-in 


this the Lop 
traditionally commands 
as the largest num- 
ber of fleet buyers have found—you 
just can’t do fleet 


dollars! 


better by your 


all the facts on 
these 60 Chevrolet features, made 
to order for your fleet needs: 


Your dealer’s got 


NEW ECONOMY V8 
10°; more miles on a gallon of regular 
with 


Gets up to 
new economy-contoured cam- 


and other refine- 


ments. Yet 


shaft yas-saving 


gives more torque at 


speeds most fleet cars are driven. 


HI-THRIFT 6—’60 


wor 
wedd 


version of the 


engine that got miles on a 


gallon of regular in 


Mobilgas Economy Run 


most recent 
more than 


any other full-size car 


The car America likes to do business 


HYDRAULIC VALVE LIFTERS— 
Standard on all of Chevy’s popular 
engines; give oil-hushed performance, 
eliminate expense of tappet adjust- 


ments. 


LONGER LASTING TIRES—Im- 
proved tread material lengthens life, 
gives greater 


traction, reduces tire 


squeal. 
QUICKER 
Jumbo-sized 


STOPPING BRAKES— 

Safety-Master brakes 
with durable bonded linings, larger 
front-wheel cylinders for ’60 deliver 
surer stops witn less pedal pressure. 
EASIER-TO-LOAD LUGGAGE COM- 
PARTMENT [ 
space made to order for sales samples 


There’s 30 cu. ft. of 


and other bulky items. And it’s easier 
thanks to 

and 

. Chevrolet Diy 


things in and out, 
deck lid 


loading height. 


to get 


wider opening lower 
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